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Desirable Territory Open for 
General Agencies in Arkansas, 


Minnesota and Western Kansas 


Central States Life 
Insurance Co. 
St. Louis, Mo. 
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CONTRACT DIRECT WITH THE 
HOME OFFICE 


An old organization with a new plan now wants an 
agent in every city of over 10,000 population. Offers 
for the first time an exclusive agency in the following 
cities: 


Minos Wisconsin Missourt Michigan Pennsylvania 
Aurora Milwaukee St. Joseph Bay City Altoona 
Cicero Racine St. Lows Flint Chester 

tur Superior Grand Rapids Erie 
Rast 8t. Louis © Madison Nebraska Jackson Harrisburg 
Joliet Omaha Philadelphia 
Rockford Kansas Lansing Readi 
tadlana ton Bes Sento Saginaw wo arre 

‘0 ni or! 

Evansville Manchester 


Nashua 


The Inter-State is the only organization insuring 
only business and professional men for loss from ac- 
cident or sickness. 


Premium Rates—The Lowest 
Policy Forms—None Superior 


Write the Home Office for particulars 


INTER-STATE 


BUSINESS MEN’S ACCIDENT ASSO. 


Brown Hotel Building 
DES MOINES, IOWA 


ERNEST W. BROWN, Sec’y-Treas. 
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UNITED STATES HEAD OFFICE: 
431 Insurance Exchange, Chicago, Illinois 


ASSETS at 12-31-21 


ACCIDENT 
AND HEALTH 
INSURANCE 


ALL LIABILITY 
LINES AND 
SPECIAL RISKS 


SURPLUS at 12-31-21 


: $9,210,106.98 


AUTOMOBILE 
AND TEAMS 
INSURANCE 


WORKMEN’S 
COMPENSATION 
INSURANCE 


: $1,508,414.20 


EASTERN DEPARTMENT: 
55 John Street, New York City 
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fy qi there was one person who 
4 bothered the early Romans it 

was the Carthaginian, Hanni- 

bal. He started early in life 
to harrass Italy and he succeeded 
beautifully for a long period of time. 
But after awhile he ran up against 
a Dictator named Fabius and for 
about ten years Hannibal had his 
hands full. Fabius had the happy 
knack of being afraid of nothing, 
even death. Hannibal, the great 
strategist who relied more on tricks 
than on military strength, tried 
hard to scare Fabius but failed. 


‘When he wasn’t tying blazing 


sheaves to the horns of oxen and 
then turning the cattle loose at 
night to indicate his vast forces 
were on the march and look out 
ahead, he was soaking targets and 
ears of corn in blood and sending 
them into the Roman camps to 
play on the superstitions of the 
Neapolitans. Fabius, however, 
passed it all up and drove Hannibal 
from one end of the country to the 
other. Between wars he would 
turn his attention to architecture, 
spending his own money and all he 
could borrow on temples and trium- 
phal arches. At last it all ended 
and death summoned Fabius. Once 
fabulously wealthy he left a large 
family nothing. At Thebes he died 
so poor that he was buried as a pub- 
lic charge, one small coin being all 
that was found in his house. Yet 
Rome had honored him for years as 
acommon father. What a terrible 
end to a biography “‘he died so poor 
that he was buried as a_ public 
charge.” This need be said of no 
one today. Life Insurance is the 
answer. 


The Prudential 
Insurance Company of America 
Incorporatediunder the laws of the StateofiNewJersey 


Edward D. Duffield, President 
Home Office, Newark, New Jersey 











WILLIAM ALEXANDER’S 
EDUCATIONAL SERIES 


ON LIFE INSURANCE 


What Life Insurance Is and What It Does 


A preliminary text book, or primer, deals 
ing with the fundamental principles og 
which all sound life insurance rests, 
Price $1, 

How To Sell Insurance 7 
The chief aim of this book, as the title j d 
dicates, is to teach the inexperienced agent 
how to do his work, and build Up a re. 
munerative business. While it is intends 
ed primarily for the new agent, it embodieg 
a great deal of instruction that ought to be! 
of value to the agent of experience. It 
will also be useful to those who are ens 

gaged in the work of training inexperie 
enced agents. Price $2.00 
The Prosperous Agent 7 
This little book is for the guidance of exe) 
perienced and inexperienced agents alike, 
It gives a catalogue of the characteristics 
—the mental equipment —of the success: 
ful business man, and _ tells how these 
qualifications can be utilized to the greats 
est advantage by the insurance salesman) 
The instrument with which the agent doeg 
his work is his own mind. The material 
on which he uses this delicate instrumen 

is the mind of another person. It is al 

important, therefore, that he should know 
exactly how to utilize his mental equip 

ment. Price, paper cover $1.0 0 

Red cloth 
The Art of Insurance Salesmanship 


This volume takes up the instruction @ 
the agent where the second volume of thi 
series stops. It contains more advancet 
instruction, and one of its aims is to stimtt 
late the thought, fire the imagination 
broaden the vision, and thus increase the 
efficiency of experienced agents. Price $2 
One Hundred Ways of Cn 4 
(IN PRESS) 

This concluding volume describes maf 
ways of soliciting life insurance and if 
cludes a number of canvassing plans cof 
tributed by experienced field men, wit 
the author’s comments on these plafif 
(Now in preparation.) 4 
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EFFECT OF PROHIBITION ON INSURANCE 


Actuaries Hold Applicant Admitting He Drinks Should Be Prompily 
Declined 


NE of the most interesting subjects discussed 
at the fall meeting of the Actuarial Society 
of America held in Hartford last month 
was that of whether, in view of the present 
condition of prohibition enforcement with 
special reference to the illegal sale of alcohol 
and to the bad quality of that illegally sold, 

there should be any modification of the 
‘questions asked in application blanks. Prohibition opened a 
Channel of discussion, the consensus of opinion being, that be- 
‘Cause of the present manner in which the law is being enforced 
any applicant that admits drinking alcoholic beverages should 
% summarily rejected for insurance. This opinion was based 
on the dangerous ingredients being used in the present-day 
quality of illicit liquor. 

B Substandard departments were generally elec the actu- 
$ taking the position that such departments are not risky 
4 ided they are intelligently managed. It was not thought 

at the existence of a substandard department would impair 
inany way the ability of a company to give the most efficient 
ice to those eligible for insurance at standard rates. 

The question of issuing policies of large amounts of insurance 

itlower rates than for smaller policies on account of the saving 

Mexpense, led to the view being expressed for the most part 

Mat rates should be the same per thousand, provided all factors 

ithe case are the same. 

“Twisting was held to be a most obnoxious practice and the 
ompanies were held to be justified in protecting policyholders 

Hom the lures of the twister and penalize any agent found 

uty of the practice. Other subjects discussed were: 


The aggregate mortality ratio of a life insurance company on. 
the net amount at risk using the American Experience Table 
is x%. What would it be likely to be on the basis of the Amer- 
ican Men Ultimate Table? 

What principles should govern the calculation of surrender 
values in the early policy years? If the surrender values are 
made approximately equal to the “asset shares,’ should these 
“asset shares” be calculated on the assumption that the first 
year’s expenses are to be charged against new policies only? 

Should surrender values be granted under any consideration 
at the end of the first policy year? Is it consistent to allot 
dividends at an earlier stage in a policy’s history than that at 
which cash or other surrender values are allowed? 

Is the “go-day clause,” under which any total disability con- 
tinuing at least that period is considered permanent, a desirable 
addition to the usual disability clause from the standpoint .of 
(a) the company and (b) the policyholder? 

A common feature of the contract definition of total. and 
permanent disability benefits is inability to “perform any work 
for compensation, gain or profit.” Are there any other or more 
satisfactory methods of defining disability? Is there any way 
of defining the disability of persons not engaged in an occupation 
for “compensation, gain or profit,” such as a schoolboy, a re- 
tired merchant or a married woman not engaged in business? 

Should proofs of death be amended so as to determine ad- 
ditional details if death appears to have been caused by accident 
or should supplementary proofs be used? 

C. A. Elliott, actuary of the Australian Mutual Provident 
Life Insurance Company of Sydney, New South Wales, was a 
guest at the meeting. 
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THE RECORD OF FRATERNAL ORDERS 
Net Loss in Membership of 178 Orders in 1921 Over 182,000 


MANY ORDERS ARE ON LEGAL RESERVE BASIS 


It Is the Part of Wisdom for Others to Secure Permanent Protec- 


tion for Their Members by Adopting Similar Basis 


It would be almost an absolute impossibility to tabulate the hundreds 
of fraternal societies which have been organized in America since 1849, 
the date of foundation of the oldest order listed in the accompanying 
even a man’s size job to produce an accurate list of 
insurance either for their 
W 


tables. It would be 
‘those organizations 
main inducement to 


which have had life 
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TABLE I.—Forty-E1gHT LEADING FRATERNA 


members or as an incidental inducement. 
presenting herewith statistics on 178 of the older fraternal orders. 


in 


€ are 
It 


its entirety. 


is impossible, we may here state, to procure the statistics of the..17g 
largest or the 178 oldest companies, as many of the societies ‘th 
unwilling to submit their statements for analysis and publication, Com. 
panies listed, however, embrace many of the largest and oldest fraterng! 
orders in the country, and cover practically every class of fraternal 
organization doing business. The results attained by these societies can 
unquestionably be taken as representing the result of fraternal insurance 


Great advances have been made by these societies since the early 


net level premium. 


days of fraternalism. These have been actuated by potent factors bot, 
from within and without the orders themselves. 


In the early days of 


fraternalism, there was but little attempt to place rates upon a scientif 
basis, calculated to carry insurance on the life of every member at; 
As a result most societies carried their members 
insurance at the original cost for a varying number of years, hy 
eventually being obliged by the advancing average age of members anj 


the constantly increasing mortality rate to increase either the number 
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| | | 
American Ben Hur. Brith | Brotherhood | Locomotive of Catholic Catholic 
RI OOM oS sok ae aie wields ees wae Dee syewis Insurance Abraham, | of Firemen & Railway Benevolent | Knights of 
Union Ind. Order. |Am. Yeomen| Enginemen. | Trainmen. Legion. America, 
r r r r r r ’ 
Craw- 
SMI fence Aen, fe iatids, dings ond nee lone be SSO Columbus, | fordsville, | New York, | Des Moines, | Cleveland, | Cleveland, | Brooklyn, | St. Louis 
Ohio. Ind. N. Y. Ta. Ohio. Ohio. Ns. Mo. 
SD RP ANA HMTEMINEES 5.5.52 coiis bo si SEs o-ce. cnn wietore iG ors wore 00h Cte ws 1894 1894 1887 1897 1873 1883 1881 1877 
Mortuary assessments received in 1921................0005 1,501,053 1,371,146 884,409 3,333,405 2,138,071 3,870,076 314,077 410,366 
eo ABS PSPS Ce Cc) Ge rr 1,367,324 872,217 879,350 1,984,854 823,777 1,707,926 236,627 400,20 
‘Zeret-paid by members iti 1921... .. 2.0.2... ccc ewes ees 2,252,485 1,699,776 1,220,880 4,445,761 2,138,071 5,281,132 320,058 460,644 
Total payments to members in 1921..............---+--05- 1,545,190 890,276 893,350 2,260,789 1,037,827 3-745,084 236,627 400,308 
ES ee Sees ae ee ee 250,857 602,185 310,719 887,624 1,329,090 1,325,084 113,067 2730 
Admitted assets December 31, 1921...........--.2--00ee00> 1,310,747 3,291,866 1,843,209 5:958,304 7,816,096 8,123,450 4,043,157 1,096,779 
Matal iabsites WECEMBET ZT, TOA. . oa vseec cccccec sce esis 226,728 119,992 224,761 2,500,929 186,423 602,667] 43,047,824 50405 
Certificates written, revived and increased in 1921........... 14,087 7,311 6,536 43,643 8,286 15,005 145 Qi 
Membership December 31, 1921..........220.-c00seccececes 106,658 70,370 146,569 267,189 107,553 163,456 10,506 18,928 
Gain (+) or loss (—) in membership during 1921........... —3,591 —5,254 —5,720 —18,759 —12,968 —13,166 —502 ~} 
Insurance in force December 31, 1921..............--2e000- 111,113,907 72,740,730 73,284,500] 343,756,500] 154,874,500] 243,828,200 10,791,500] —_ 19,118,540 
Certificates terminating by death in 1921................... 1,279 844 1,763 1,88 582 1,120 300 ay 
RiMRNEC AICEARSICAIES BIR ROQE 6.55 5 vice cs sis s'vie we 50 sins loaves 16,838 11,660 10,493 60,521 20,550 22,426 347 1 
MReRE: ORtO Her ROHS M1 BO2T. .< on. 5 55 oss adic es ones bss oie II.99 II.99 12.03 7.04 5-41 6.85 28.54 16.85 
Average mortuary cost per member in 1921f................ 14.07 19.48 6.03 12.47 19.87 23.67 29.07 21.68 
Surplus assets* per capita held December 31, 1921........... 10.24 45.08 11.04 12.90 70.91 46.L¢ 9.07 54.79 
Average amount of certificates in force..................4-. 1,041 1,033 500 1,286 1,449 1,491 1,027 1,010 
Average mortuary cost per $1000 in 1921f.............-.44- | $3.51 18.85 12.07 9.70 | 13.76 15.87 29.20 21.47 
Court | Degree of , 
Catholic of | Honor, | | Fraternal Fraternal Gleaners, 
SO OTs i eae a arr Order of Honor Superior Fraternal Brother- Home Ins. Ancient {Golden Cn 
Foresters. Life Assn. Lodge. Aid Union. hood. Society ¢ Order of jof the Worl 
e rT rT ¥ af ¥ r 
Los Phila- 
SOIR Raya ae rd nang eh Sint y GUS eotaeetoee Chicago, Springfield, St. Paul, Lawrence, Angeles, delphia, Detroit, Knowvilk, 
Ill. | Ill. Minn. Can. Cal. Pa. Mich. Tenn. 
SRNR BINION os wie akg aa HESS Ta 4s Selene ele 1883 1895 1896 1890 1896 1885 1894 1876 
Mortuary assessments received in 1921.............-..-0055 2,341,081 1,348,790 924,784 2,583,379 321,929 468,741 540,703 37418 
OSS Cock 0) 2 a a ee ear 1,671,603 1,005,148 500,983 1,788,067 229,806 218,111 460,450 3617 
Paes Tai OY AAEMVETS 10 FOOT... 5. ss osc e cece eces 2,500,383 1,804,733 024,784 3479:344 564,903 468,741 723,014 4314) 
Total payments to members in 1921.................02 000s 1,671,603 1,047,470 507,360 1,973,377 463,448 259,562 480,159 361, 
ENN INI ooops pn Sasa ovens in winiojere'a ba. 0'0 4 wide were 1,120,544 478,976 377,584 2,010,203 89,130 104,707 07,239 18 
Admitted assets December 31, 1921...........-.20000 ee eece 10,458,607 3,141,580 3127,037 4,110,926 2,154,019 786,366 1,501,400) 15308 
Total liabilities December 31, 1921. ............0.00000005- 220,545|  §3,141,580 30,909] 22,449,690 504,071 d642,780 64,660) 50,9 
Certificates written, revived and increased in 1921........-:.. 7,030 4,843 8,083| 6,662 3,140 45383 6,374 1 
Membership December 32, 1021.-....r....-5-22cceccecccnees 160,587 67,801 50,871| 77,405 24,799 10,174 64,831 wi 
Gain (+) orloss (—) in membership during 1921........... —421 —6,570 +908 —3,682 —547 +87 +1,404 =) 
Insurance in force December 31, 1921.............-.02eeeeees 150,580,500] 79,743,528] 40,802,855} 85,236,567|. 23,081,089] 12,379,828] 56,601,970 13,6195 
Certificates terminating by death in 192r.................45 1,504 825 441 1,582 240 191 553 j 
Pemenec OOPNEMONPES BD HOZEs 6.5.21... tise ee re ees 5,857 10,588} 5,834 14,401 3,447 4,074 4,417 If 
RIAN sie FO TA AAT oS 5. oslo ke esc eee es 9.93 12.17 8.67 20.64 9.68 9.96 8.53 20.84 
Average mortuary cost per member in 1921f...........+..-. 14.59 19.90 18.18 43.4% 12.98 24.45 8.34 25:0 
Surplus assets* per capita held December 31, 1921........... ke ir ee 60.86 21.44 62.70 7.46 22.15 6.5) 
Average amount.of certificates in force................-.-46 005 1,176 981 1,100 931 646 873 § 
Average mortuary cost per $1000 in 1921f............-00005 14.66 16.92 18.54 30.33 1$.05 37-86 9-55 27.33 




















- * After deducting “total liabilities: +The foregoing costs do not include “quarterly dues” payable for lodge expenses, ranging from $8 to $6 yer .member per annus, 
alIncludes $1,984,200 in reserves 


and which would ‘increase the cost on an average about twenty-five cents mon 
¢ Formerly Fraternal Mystic Circle. 


Amer, Ex, 4 per cent certs. 


d Includes reserve. 


thly. 


(Continued on page 6) 
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§ Includes $2,090,800 required reserve. 
y Company maintains a legal reserve. 
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EDUCATING INSURANCE EXECUTIVES 
T an extraordinarily well-attended 
dinner of the Insurance Society of 

New York held last week, Nevitt 5. 

Bartow, president of the Queen Insurance 

Company of America, made a brief but 

forceful address on the subject of educat- 

ing insurance executives. This particu- 
lar address was worthy of emulation from 
several angles. In the first place, timed 
by our watch it took the speaker less 
than ten minutes to deliver. This, from 
our point of view, was sufficient in itself 
to merit favorable comment. Despite 
its brevity there was meat and drink. in 
its content. Mr. Bartow had an idea and 
went straight to the point in passing it 
out to his audience. [rom the start it 
was evident that he favors men having 

a college education, though not at all 

prejudiced against other men. Properly 
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tramed, Mr. Bartow believes that these 
men would make excellent insurance 
executives, but he holds that present con- 
ditions make against proper training, The 
competition for engineers in the various 
bureaus is such that most men are at- 
tracted there rather than to the company 
offices, where they would necessarily re- 
ceive low salaries in minor clerical posi- 
tions. Here, however, Mr. Bartow holds, 
they would receive invaluable ground- 
work which they never get in the bureaus 
After two or three years in an insurance 
office the man should then take a bureau 
Position as an inspector and continue his 
training. Then by the time he outgrew 
bureau possibilities Mr. Bartow believes 
that he would be well fitted to return to 


company work in an executive capacity, 
having sufficient knowledge of the busi- 
ness to enable him to understand what 
would be expected of him and what to 
expect from his staff. Mr. Bartow’s idea 
is fundamentally correct. A college edu- 
cation does nothing to a man which gives 
him even an inkling into the office routine 
of an ordinary insurance company. It 
simply prepares him for the work of as- 
similating facts rapidly and understand- 
ing their true significance. It gives a man 
breadth but no great amount of body. If, 
then, he has the courage to start at the real 
bottom he will soon have both breadth and 
body as well as the air and self-confi- 
dence which are so difficult of attainment 
for many men of common or high school 
education. The difficulty with many col- 
lege-bred men in the insurance business 
and elsewhere is that they are attracted 
to positions which they are capable of 
filling but which do not not furnish the 
groundwork for more important posi- 
tions which might come to them in later 
years. 





LIFE INSURANCE BUSINESS IN 

HE life insurance companies are re- 

porting highly satisfactory new 
writings in the current year, as com- 
pared with the year 1921. During a re- 
cent talk by President Duffield, of the 
Prudential Insurance Company, with a 
representative of Ture Spectator, he 
stated that The 
showing a very encouraging increase this 
year as compared with last. It will also 
he borne in mind that the superintendents 
and agents of that company still have 
two more months in which to develop 
enough business to make 1922 the great 


1922 


Prudential’s business is 


banner year, and, anticipating the best 
work of the field men, it is a safe predic- 
tion that that will be the The 
Prudential was the only one of the ten 
leading companies to show an increase 
in new business in 1921 over its business 


case. 


of 1920, which latter with most of the 
companies was the banner year of great- 
est production. There were a few of the 
medium-size and smaller companies which 
showed increases in business in 1921 
over 1920, but the companies generally 
will probably increase their transactions 
President Duffield 


in 1922 over 1921. 
is expecting great results from The 


Prudential superintendents and agents 
during the remaining .two months of the 





5 


current year, and the company’s next 
statement will show that it is a bigger and 
stronger institution than ever, and that 
it is rendering satisfactory service to 
more persons than ever in its history. 


| N the present political campaign it is 
announced that Samuel Untermyer 
will support Alfred E. Smith, the demo- 
cratic candidate for Governor of New 
York, on the ground that the Republican 
majority of the legislature failed to 
support the bills recommended by the 
Lockwood Housing Investigating Com- 
mittee. Mr. Untermyer is quoted as 
characterizing the last legislature as ‘“‘one 
of the worst and most brazen and defiant 
legislative bodies in its defense of the 
predatory interests in our history, with 
the possible exception of the last Con- 
gress.” He goes on to refer to what he 
styles the corporate lobby, and flays 
members of the legislature, whom he 
charges with having received retainers, 
this, he claims, making them a part of 
the lobby. He then cites illustrations 
from his own experience of acts which 
he considered deleterious to the public 
interest. One of these was the strangling 
of the bill to make workmen’s compensa- 
tion insurance a State monopoly, as it is 
in Ohio. He does not refer, however, to 
the action of the Cincinnati Chamber of 
Commerce, which has adopted resolutions 
favoring well-regulated competitive work- 
men’s compensation insurance, instead of 
the monopolistic State Fund system. He 
speaks of the New York State Fund as 
heing almost dead. If the people prefer 
insurance in a State Fund, they can now 
utilize the present New York State Fund; 
but apparently most business houses are 
giving preference to the other classes of 
insurance. Just why the business con- 
cerns of the State should be denied. the 
privilege of placing their insurance where 
they please, and be forced to place it 
in a State institution, is not clear; and 
their giving the preference to other forms 
of insurance, as they now do, is a suffi- 
cient indication that most of them do not 
care to utilize the State Fund. 





Insurance Society Dines Women 
A dinner for the women of the insurance 
business in this city was held Monday evening 
under the auspices of the Insurance Society 
of New York. 
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NNER gotta os alos toss oie rare Slaiets ole uals 69,631 229,273} 12,436,652 157,300 97,066 8,688 3,558,504 ae 
; - y acai 290,533 
Certificates i i —- 
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Average amount of certificates in force 5 RNS Ca RPE 44 1,078 1,339 ; 792 ” 737 a “e 4 
Average mortuary cost per $1000 in 1921f.............-+++- II.154 11.86 21.77 11.42 15.01 31 47 7 weer Pt 
— ii wees Mystic New 
setts ern odern Workers National Neigh 
OE: Ee a ea ey brag eh insane Woodmen of the ' Union . - oo “ New Era 
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* After deducting total liabilities. 


and which would increase the cost on an average about twenty-five cents monthly. 


6 


t Unavailable. 


d Includes reserve. 


+ The foregoing costs do not include “quarterly dues” payable for lodge expenses, ranging from $3 to $6 per member pef annum, 
x Company maintains a legal reserve. 
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hi ara ex iietare a ciel atalaiier ae x ska Neb. 
) (saan aise | «95 | 1878 3 
2,600,636 Mortuary assessment received in 1921 7 1892 1875 1892 | ' 
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4,296,533 Income yoo diniatoceracssnccocavtanes: | 2,641,566] 156,766 ee 114,806] 3,345,809 »104,557 1,125,056] 7,231,588 »590,171 - 
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aa Average mortuary cost per SAT ae Re ee beat | 997| ws 7-94 41.48 63.2 | -94 14.66 2 9.97 
ee § PROSE lo sss5:ci cere sciorecs | 14.29 | an 566 1,176 seal 30 | “53.37 72.81 a 17.57 
— a 16.83 | 10.58 | se 793} «| i +05 I.12 
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a It : “ . Ss < z a eae 5 < at contr > 1 + 
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224342 1895....| 4,20 548 | 5,002,674 | 22,452] 100,26 1943 9-4 28.05 1808 eal 701,019 | 54,293 | 197,132 ’ 2 12. 
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289 a 3.432,834 | 3,401 7s 16,086 | 148,426] 1,296! 3,553 ; : 27.23 1895....| 1,021,254 817 pid 3 ,046 | 118,767 568 | 14,580 ae 30 

1,04! " papa eae to 137,189 1,141 | 3.729 8.7 = a 799,684 694,795 poder — 494.| 12,152 ve — 

+++. 2,803,060 | 2,717, is 4.766 | 1,009| 2,680| 8. 4 93----| 641,334] 502,93: ‘ ae 376| 9,134| 5.8 ae 

12.4 1889...) 2,158 1717,302 | 16,802 | 111,366 : | ‘5 26.50 1892 eae 502,933] 21,956) 53.222 18 : 3 12.33 

1888 158,310 | 2,146,526 : 947| 2,482] 9.0 6 ss 367,458 313,846] 1 3 6,693 7.0 14.0 

31.63 +++] 2,120,609 2 13,357 | 97,993 eal 29.77 I891....| 266 ; 7,942 | 38,277 18 6 4.03 

188 rea 2,024,700 ae 75°} 1,599 8.1 5043 | 246,306 6.405 7} 2,054 6.1 11.05 

42.10 7+++.| 1,933,0 : 10,789 | 86,935 z 23-33 1890....| 214,035 ss 405 | 23,176 I +95 

1886 3,033 | 1,940,500 690} 2,335 8 ~ z 4,035 175,300 808 33 ome 6.6 12.2 

1,309 see! 1,543,8 "s 10,847 | 79,171 636 2 3 25.53 1889... 3,80 16,904 a 3-27 
1885 543,529 | 1,512,000 36 | 1,863 8.5 piles ‘ 130,200 134,000 | as 9 508 6.0 I 

24.17 5+-..! 1,263,846 | iS I2,010| 70,825 22 | . 25-73 1888.... 34,78 : 4,525 | 13,696 : ee 3-99 

3,846 | 1,260,500! 9,217! 60,957 ! at _ 7:9 | 23.43  1887.... 468 3} 77,200} 4,433| 9,771 3 wy 42.) Se 

ei 3 1,041 7-5 22.02 1886 1037 43,000 2,450 5,936 = 5 4-7 10.80 

annul, gan 5.---1 34,408 34,100 1,992 ry i 3 287 4-7 9.64 

; . =e Ll 312! 5.7 11.26 
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MISSOURI STATE LIFE BULLETIN 


» | A BIG 





Convention of Quarter Million Club To Be Held On 


Pacific Coast In 1923 


ee RA att cai bie) EES 





Trip in 














An Evening Scene in the Rocky Mountains. 


in magnificent 


ideas expressed by the leaders. 
ing to the tremendous possibilities the life insurance field offers. My vote 


of appreciation to those who planned the trip cannot be denied. A lasting 
benefit has been realized in my own case.”—A. J. KILtorin. 





ges 


The austeré beauty of this scene is only rivaled by the ever-changing 
grandeur throughout the West. Quarter Million men on the Convention 


1923 will revel 


and majestic 


” 


THE VALUE OF THE QUARTER MILLION CONVENTION TRIPS 
AS EXPRESSED BY A* CLUB MEMBER 


“A Convention replete with varied pleasure, rarest pep, keenest en- 
thusiasm, clever ideas and a treasure list of personalities. The answer to the 


oft repeated question—‘how does he do it’ found a ready answer in the . 
It was a broad visioned awaken- 


* * # 





environment. 


TRIP FOR 
YOU 


THRU OUR 
NEW PLAN 


Under our New Plan 
of liberalized Sub- 
standard Coverage 
and our attractive 
method of handling 
Surplus Business, you 
can earn a trip to the 
Pacific Coast on busi- 
ness which your own 
Company will not 
handle. 

This Company of- 
fers you a regular and 
open channel in which 
to place all Surplus 
lines, standard and 
sub-standard, in Life, 
Accident, Health and 
Group. 


You can quality for 
this trip on Surplus 
business if you begin 
now to build for the 
volume required. On 
all Surplus business 
placed with us, we 
allow liberal first year 
commissions and 
guaranteed non-for- 
feitable renewals. 


MISSOURI 


STATE LIFE 
INSURANCE COMPAN! 


Home Office—St. Louis 
M. E. Singleton, President 























LIFE ACCIDENT 
\ 
ees HEALTH GROUP 
——— 








Joseph Froggatt & Co., Inc., Extending 
Service 


In addition to its head office in New York, 
Joseph Froggatt & Co., Inc., now have branch 
offices in Boston, Newark, Philadelphia, Chi- 


and San Francisco. Through these 


cago 


offices the company, which specialize in all 
branches of insurance accounting and are con- 
sulting actuaries and auditors, are able to give 
immediate service in all parts of the country at 
minimum expense. These facilities are being 
recognized by more and more insurance com- 
panies of all classes. 


Merchants Life Strengthens Official Stafi 

At a recent meeting of the board of directors 
of the Merchants Life Insurance Company 
Des Moines, Ia., W. W. Chambreau of Nev 
York was elected vice-president of the compaty: 

Mr Chambreau will add greatly to the 
strength of the official family of the Merchants 
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November 2, 1922 Life Insurance 
TABLE II.—Continued. 
MopErN WoopMEN oF AMERICA. 
INCOME. EXPENDITURES. INSURANCE ACCOUNT. Average 
YEAR. Fees Total et Toral Certuticates Average Death Rate ear 
and Assessments. Losses Paid. Ex : Disburse- in No. of Risks 1000 pee 
Dues. | Income. _ . en ments. Force. Exposed. PRisks. Member. 
_————_ —| 
Yfliseceresesesrenseres $1,916,022 | $22,736,746 | $25,722,137 | $16,741,450 $1,686,469 | $19,155,637 1,053, 105 1,056,224 9.0 $21.56 
1Gi0..sssersssererececes 1,960,427 | 23,441,427 | 26,094,393 | 17,317,744 1,548,315 | 19,571,007 | 1,050,344 1,056,738 9.5 22.14 
1910. 2,549,481 | 10,587,167 | 22,130,648 | 21,526,138 | 1,437,145 | 23:738,794 | 1,054,131 | 1,060,646 10.4 20.41 
1918. 2,755,016 | 17,973,679 20,728,605 | 18,383,423 1,168,519 | 20,110,431 1,067 ,161 1,057,086 12.8 16.84 
101) 2,382,228 | 14,730,350 | 17,112,584 | 14,968,437 | 1,033,388 | 16,744,933 |. 1,047,011 | 1,027,710 8.5 ag 
19Ovvereececererecees 2,266,660 | 12,808,644 15,075,304 | 13,960,251 964,306 | 15,560,857 1,008,410 974,317 8.1 12.70 
I9ISssseersereeeeeceess 2,152,320 | 12,411,714 | 14,564,034 | 12,421,741 804,940 | 13,668,477 940,225 931,680 7.8 13-20 
oy 1,912,911 12,191,113 | 14,104,024 11,566,265 1,417,006 | 12,983,271 923,136 915,784 7-4 13 20 
1013: 1,766,636 | 12,443,215 | 14,200,851 | 11,966,337 1,327,397 | 13,203,734 908,432 935,699 7-5 13.70 
1012. 1,938,049 | 14,010,100 | 15,948,149 | 12,359,055 1,807,825 | 14,160,880 962,966 1,073,350 7-4 14.59 
191. ++ 2,070,005 | 14,134,767 | 16,205,372 | 11,613,843 1,965,411 | 13,579,254 | 1,183,733 | 14150,769 6.1 10.04 
1910... 1,798,950 | 12,180,056 | 13,979,006 | 10,857,085 | 1,309,072 | 12,266,137 | 1,129,805 | 1,087,837 6.0 9.98 
1909. 1,516,528 11,360,394 12,876,922 9,874,739 1,301,645 11,176,383 1,045,869 1,003,084 5.8 9.84 
1908.» 1,202,090 | 8,555,071 | 957575701 | 8,828,793 | 1,323,950 | 10,052,749 960,299 920,182 5-7 9-59 
1007. 1,089,288 | 9,086,098 | 10,175,386 8,051,999 915,081 8,974,803 880,064 840,659 5-7 9.58 
1900.» 1,164,633 | 8,047,081 | 9,211,714 | 7,122,218 827,392 | 7,949,510 801,254 7572546 5.6 9-— 
1905. 134,005 8,369,968 8,503,973 6,611,361 942,703 71554064 713837 687,395 5-5 9.62 
1904. ++ 129,929 6,980,303 7,110,232 6,688,997 812,032 75504,712 660,952 660,552 5.6 10.12 
1903.+ 112,327 6,958,193 7,070,520 5:973:474 866,847 6,840,322 660,151 662,159 5.0 9.02 
1902... 107,567 6,358,742 6,466,309 51592,883 636,087 6,231,454 664,166 642,933 4.9 8.70 
1901.» 137,131 6,198,054 6,355,185 511435552 682,432 5,828,387 621,700 579779 4.9 8.87 
Re cdiavcnsie wens 115,230 4,859,585 4,974,815 4,181,151 385,125 4,566,276 537,858 483,160 4.7 8.65 
1899.+ + 81,891 31583,836 31065,727 31455020 441,643 3,896,663 428,301 3779425 4.9 9-15 
1898... 61,766 2,860,578 2,922,344 2,407,600 315,150 2,722,750 326,488 293,536 4.5 8.20 
1807 .sccccesesercceces 53,678 | 2,305,806 2,359,544 1,905,250 227,871 2,133,121 259,584 233,060 4.4 8.18 
1896... 442,410 2,056,537 2,499,947 1,813,850 500,654 2,360,566 206,536 182,654 4.8 9-93 
TGs sess ces ccc sees 362,667 1,557,952 1,920,619 1,408,467 495,901 1,894,426 158,781 136,863 5-1 10.29 
1894...» 263,201 1,203,756 1,466,957 1,104,500 326,455 1,430,955 114,945 101,584 5-1 10.87 
1893... 178,566 981,789 1,160,355 906,200 233,841 1,140,041 88,223 80,434 5-4 II 27 
1892.....¢ 199,462 740,018 939,480 695,000 253,833 948,833 72,644 62,370 gs Ir.15 
Wiisdssns eters feces 124,809 564,720 689,529 500,800 146,007 646,807 52,085 471390 ¢.3 10.57 
WME spice 9.0 oss ee 79,623 521,896 601,519 476,000 136,958 612,958 42,694 41,121 5-3 11.58 
BBM arsigr Oi aiere=tr6i¥"«: eter 120,314 278.520 398,834 220,000 165,441 385,441 39,547 32,264 2.9 6.82 
1888. . 59,645 168,860 248,505 167,000 | 74.447 241,447 ee oe 3.2. * ._ anaes 
































all fraternal societies are organized, realized that in order to perpetuate 
their fraternities more scientific plans would be necessary. At the same 
time the National Convention of Insurance Commissioners saw that the 
time was opportune to co-operate with the managers of fraternal orders 
in order that the members of these societies might receive stable pro- 
tection; and in consequence many of the orders have been placed upon 
amuch stronger footing in recent years. A number of them have set 
up reserves similar to those of old-line companies, and based upon the 
American Experience Table of Mortality and fair rates of assumed 
interest earnings. A number have adopted the National Fraternal Con- 
gress Table, or the Fraternal American Table, as the standard of 
eserves. Some of the others, which were not so financially situated that 
a radical change could be effected, have adopted other plans tending to 
the safeguarding of the interest of their certificate holders and to the 
gradual accumulation of funds, so providing sounder basis of protection. 

It is, however, to be regretted that some societies have not yet yielded 
to the force of circumstances and sound judgment nor the experience 
of hundreds of similar societies, and are carrying forward their business 
upon lines which, if not corrected, will undoubtedly bring disaster upon 
their members. 

Every fraternal order should make it its aim to collect adequate 
rates and to have its business placed upon a basis involving correct 
valuation of future liabilities, with sufficient reserve provided to meet 
same, in one manner or another, and should endeavor to be sufficiently 
careful in the selection of new members so that it would not suffer 
itom adverse selection, leading to unduly heavy mortality. 

The prominent organizations of mutual and fraternal life insurance 
associations are working in harmony with the insurance commissioners 
of the several States in order to bring about constantly improving con- 
ditions among the rank and file of such associations. 

A combined net loss of 182,715 in number of members is shown by 
the 178 orders listed in Table III, presented herewith. The societies in 
this table are divided into two groups, the first comprising 82 orders, 
Which made gains in membership aggregating 118,627, while the second 
embraces 96 orders which made an aggregate net loss of 301,342 in mem- 
bership in 1921, due chiefly to the decrease in one large society. 

Considering forty-eight of the leading orders, it is noted that their 
members paid in 1921 almost $132,000,000, while the payments to mem- 
bers exceeded $80,000,000; and these forty-eight orders closed the year 
with More than $206,000,000 of assets, against which were reported 
‘abilities of over $47,000,000, in numerous instances not including policy 


TABLE III.—Orpers SHOWING GAIN IN MEMBERSHIP IN 1921. 




















3 x | Certifi- | Certifi- | Certifi- 
ie cates cates cates Gain 
NAME OF ORDER. &.8 | in Force | Written | in Force in 

= 3 | Jan. 1, in Jan. 1, Year. 

5 Ig2I 1921. 1922. 
Knights of Columbus............. 1882 202,350 29,008] 219,503 17,144 
Masonic Mutual Life Assn........ 1869 39,047 23,0890 559148 16,101 
Woman’s Ben. Assn. of Maccabees. .} 1892 223,108 31,833] 233,114 10,006 
Slovenic Nai’l Benefit Society......} 1904 18,981 8,508 26,613 7,632 
Benefit Assn. of Railway Employees.| 1913 57047 26,507 64,156 7,109 
Aid Assn. for Lutherans in Wis., Etc.| 1902 17,118 6,842 22,692 5,574 
Daughters of America, Natl. Coun...} 1907 89,821 10,480) 95,391 51570 
Royal Neighbors of America....... 1895 390,185 27,453) 305,433 5,248 
German Beneficial Union.......... 1892 45,178 9,941 48,065 2,887 
Order of Ry. Conductors of Amer...| 1868 52,649 5,224 551450 2,810 
Colored Knights of Pythias........ 1898 14,165 5,322 16,975 2,810 
Knights of Pythias. ..... 0.000056. 1877 81,119 10,792 83,724 2,605 
Women’s Catholic Order of Foresters} 1891 81,251 4,705 83,542 2,201 
Security Benefit Association....... 1892 233,082 76,304) 235,483 1,801 
Protected Home Circle...........-. 1886 119,743 19,642} 121,540 1,797 
Beavers’ National Mutual Benefit..| 1916 5,212 2,926 6,974 1,762 
Neighbors of Woodcraft..........- 1897 49,832 3,460 51,538 1,700 
Educators Beneficial Association....| 1910 6,141 3,545 7,706 1,565 
Ancient Order of Gleaners......... 1894 63,427 6,374 64,831 1,404 
L’ Union St. Jean Bap. D’Amerique..} 1900 40,164 5,128 41,526 1,362 
Mass. Catholic Order of Foresters. .} 1879 51,146 2,743 52,425 1,279 
Jr. O. U. A. M. (Ben. Deg.).....-- 1899 23,023 5,551 24,210 1,187 
Grand United Order of Moses...... 1908 8,736 1,349 93736 1,000 
Catholic Knights of Wisconsin..... 1885 18,487 1,720 19,424 937 
Degree of Honor, Sup. Lodge...... 1896 49,963 8,983 50,871 908 

~ O: OU. We ONo. Dake). xccc. cease 1805 13,472 2,422 14,320 848 
Artisans’ Order of Mut. Protection. .| 1873 20,206 3,262 20,910 704 
Catholic Ladies of Columbia....... 1806 6,555 962 75243 688 
German R. C. Aid Assn. of Minn...} 1878 13,248 940 13,882 634 
Tnt’l Ord. Twelve Knights of Tabor..} .... 2,304 823 2,929 625 
Svithoid, Ind. Order of...........- IQOI 11,712 1,274 12,319 607 
Order of Runeberg.............6- 1900 3,285 1,190 3,877} 592 
Practorans, PG. . 2. <2. occccnewss 1898 36,020 9,880 36,604 584 
Western Bohemian Fraternal Assn..| 1897 19,034 1,087 20,409 565 
Rakoczi Hungarian S. B. Society. ..} 1888 6,487 1,527 7,012 525 
United Artisans. . ..ckc. cctassense 1894 17,052 2,046 17,512 460 
Knights of St. George, Ger. R. C...} 1881 22,228 1,828 22,675 447 
South Slavonic Catholic Union..... IQOI 7,879 1,172 8,273 304 
Scandinavian-Amer. Fraternity.....] 1893 7,840 1,281 8,223 383 
Sons of Veterans, U.S. A.......... IQI4 12,863 1,183 13,245 382 
Roman and Greek Catholic Gym. 

Glesigke Ct. «ons ecvcceqccewes 1905 7,476 1,036 7,825 349 
ReOr Ue We i ake ds cavccccares 1873 12,996 2,512 13,310 314 
Gr. Carniolian Slo. Cath. Union....} 1894 12,080 809 12,380 300 
Zivena Beneficial Society.........- 1891 5,955 514 6,260 305 
Concordia Mutual Benefit Society. .| 1909 4,123 452 4417 204 
Catholic Knights of Ohio.......... 1891 8,134 645 8,410 276 
Catholic Workmen:. .........cc00: 1891 4,273 365 4,545 272 
New Era Association.............- 1897 37372 4,146 37,627 255 
Federal Reserve Association....... IQI4 1,186 668! 1,439 253 
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AGENTS WANTED! 








For attractive contracts write to 


The Union National Life Insurance Company 


Houston, Texas 


J. C. Stribling, President 


J. M. Yoes, Secretary 














The All 
American Team 





The All American Team in baseball or football will be 
made of of men who have excelled in team play. Such 
close co-operation is also most effective in business. 


Promoting of the team=work spirit in its agencies and 
in the relations of each salesman with the Home Office 
has ever been the method of The Lincoln National Life 
Insurance Company. —~ 
: SAE rot ere reese at | 


You are sure that all the Lincoln Life organization is 
right on the job with you when you 
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The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character’ 


Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $225,000,000 in Force 














WANTED 


High grade men can secure profitable contracts as 
district agents in the following important business 
centers: 


Chicago Grand Rapids Indianapolis Ft. Wayne 
St. Louis Kansas City Springfield, Mo. Louisville 
Topeka _ Salina Leavenworth Lincoln, Nebr. 


We want men who can meet the following require- 
ments: 


A.—Men of good reputation, honest, and willing 
to WORK. 

B.—Men of SUCCESSFUL life insurance experi- 
ence. 

C.—Men who are good PERSONAL producers. 

D.—Men who know how to ORGANIZE and 
MANAGE an agency. 


To men who can meet these requirements, an unusual- 
ly attractive contract will be given and backed up by 
prompt and efficient home office service. 


Our policies have a “Selling Propeller’ which fixes 
the applicant’s eye on the dotted line. 


Write us for further information. 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 
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MERE he 
Orpers SHOWING GAIN IN MEMBERSHIP IN 1921.—Cont. OrpDERS SHOWING Loss IN MEMBERSHIP IN 1921.—Cont. 
- E : z vv ‘ , ‘ 
& 2 Certifi- | Certifi- | Certifi- % 5 | Certifi- | Certifi- | Certifi- 
g @ |. cates cates — Gain ‘ B g |. — cates | | —- Loss 
AME OF ORDER. & | in Force Written in Force in NAME OF ORDER. -= | in Force Written in Force in 
. Bg Jan. 1, in Jan. 1, Year. 3 Jan. 1, in Jan. 1, | Year. 
Oo 1920. 1920. 1921. 3) 1921. 1921 1922. 
oar a 5.45 New England Order of Protection 88 26,720 8 26,38. 6 
, Mens Relief Assn. of Amer.....| 1906 6, 237 2,718 6,454 217 New Engk --| 1887 7 49 1384 33 
Sal Travelers Eastern Acc..| 1894 0,543 917 0,754 211 Polish Union of U.S. of N. A......| 1890 20,963 919 20,598 365 
Loyal American Life Association. ..| 1896 15,952| 2,129 6,162! 210 Polish Association of America...... 1895 10,657 478 10,274 383 
ie ae A, O. H. Life Ins. Fund.| 1806 7,637 513 7,815| 178 U.S. Letter Carriers Mut. Benefit..} 191 5,064 308 5,264 400 
Fenevolent Knights of America... .| 1908 3,394) 476 3,564| 1790 Fraternal Reserve Association...... 1902 15,571 4,889 15,154 417 
Sons of Hermann, Grand Lodge. ...} 1890 22,933 690 23,102 169 Catholic Order of Foresters........ 1883 161,008 7,030] 160,587 421 
Cy a aes 1898 11,106 5267 11,266 160 Danish Brotherhood of America....} 1882 19,889 823 19,442 447 
Slovenic Progressive Ben. Society...| 1909 4,776] 528) 4,932 156 Catholic Benevolent Legion........ 1881 11,008 145] 10,506 som 
National Frat. Society of the Deaf..} 1907 | 4,807| 374| 4,051 144 National Slovak Society......... .--| 1894 39,473 1,265 38,055 518 
Polish National Union of America. .| 1908 5,041 | 980} 5,177| 136 Ladies of the Maccabees, Great Hive} 1886 46,300 3,108 45,775 525 
Mutual Benefit and Aid Society....| 1871 3,960! 280! 4,090] 130 Fraternal Brotherhood............ 1890 25,345 3,140 24,790 546 
] Minn.) 187 17,5561 1.406! 17,686} 130 Golden Cross of the World........ 1876 15,355 1,191 14,776 579 
4.0, U. W. (Minn.)....--+--- +e 7 9550) 2400! 7,080) 3 Nene corpse 7 59355 ’ ’ 
a i Ape I 12,550} 12,708 ¢ é al AASSOCIé +++] IQIO ; I 
Western Catholic Union........... 877 1580} 844 5708} 128 pes pi Fraternal Association 9 8,373 9,83 7,676 697 
i een a a a a 190. 2,471| atc 2,598] 12 ague..... ste eee eben eee 1883 23,003 1,479 22,342 751 
een Ramen ood eS cr ed 
Tmners Life Ins. Association. ..... 1905 2,030| 220 3,048 y12 Catholic Womens Benevolent Legion} 1889 12,526 62 11,725 801 
Farmers 2 ) | | Gol os 
Occidental M. B. ReccciatiGn.. 1806 3,825) 987] 3,923| 98 Go den Seal Assurance Society. ««ss) 1002 10,568 3,481 0,742 826 
Fraternal Mysric Circle........... 1885 19,087] 4,383| 19,174] 87 Beavers Reserve Fund Fraternity...| 1902 19,720 4 18,881 8390 
Catholic Family Protective Assn...| 1868 2,295| 155| 2,370| 75 Peoples Life Insurance Company. --| 1907 3,033 590 2,122 OIL 
panne A) 1896 | 2,550) 196} 2,024 | 74 independent Order of Puritans..... 1903 | 5,508 55] 45517 991 
Behemian R. C. Union............ 1889 2,619] 103] 2,685| 66 Federal Benefit Association... ...... 1906 2,392 667 1,315 1,077 
Bohemian Slavonian Benefit....... 1854 22,730) 938] 22,762} 32 Modern Brotherhood of America. ..} 1897 50,872 4,322 49,685 1,187 
Ind. Order of Good Samaritans, etc..| .... 10,314 1,344| 10,345] 31 United Life Insurance Company....} 1908 12,089 4,396 10,802 1,287 
Boston Post Office Clerks Mutual...| 1804 1,080] 43| 1,112 PE OA a0) Pe ee one 1875 5,541 414 4,110 1,431 
German Baptists Life Assn........ 1883 2,630} I19} 2,661 22 Royal Highlanders...... itgrreees 1896 23,412 370 21,928 1,484 
re th eee 1805 3,210 277 3,230] 20 Association Canado-Americaine....] 1885 15,074 438 14,177 1,497 
United Danish Society of America..| 1881 I, 202| 70| 1,218| 16 Ladies Catholic Benevolent Assn...] 1889 | 121,023 2,542] 119,176 1,847 
German R. C. Woman’s Aid Society] 1895 2,310] 50] 2,320) ro North American Union............| 1895 17,828 1,336 15,820 2,008 
Benevolent Society of U.S.for Prop- | | | The Homesteaders moj otc, ¢ 9) tim: vie: si a 1906 27,018 5,174 24,75|1 2,267 
agation of Cremation........... IQII 4,938! 215) 4,946 g Polish National Alliance.......... 1880 | 124,225 14,223} 121,639 2,586 
St John Baptiste M. B. Assn...... 1882 625| 21| 631 6 Verhovay Aid Association......... 1886 24,673 930 21,740 2,930 
Onder of Mut. Protection, Sup. Ld..| 1878 5,707) 361 5,802} 2 Columbian OMGlen cede acces i tedens 1895 27,600 2,072 24,430 3,176 
Brookline Police Mut. Aid Assn....| 1887 83) 5 92 4 National Protective Legion........ 1891 22,638 3,780 19,302 31333 
Industrial and Charitable Union....| .... 34| 2 BA oxcicens American Insurance Union. ....... 1894 | 110,249] 14,687) 106,658 3/591 
| | The Fraternal Aid Union..... Jseses 1890 81,147 13,851 77,405 3,682 
Ageregates 82 Orders. ...... | | 2,496,058} 406,482 2,614,685] 118,627 National Union Assurance Society..| 1881 42,121 I,O1I 38,343 35778 
Royal Arcanum..... Beer reeeere: 1877 135,567 6,362} 130,815 4,752 
Polish Roman Catholic Union. ..... 1887 83,003 5,580 78,765 5,228 
smn! Orpers SHowinc Loss IN MEMBERSHIP IN 192I. American Life Society. .... sseeeeee Htee 8,109 2,137 2,871 51238 
Modern Woodmen of America..... 1884 | 1,050,344 73,837| 1,053,105 6,239 
<a Ben Hur, Supreme Tribe of........ 1894 75,024 7,311 79,370 55254 
a 3 . | Certif- | Certif- | Certifi- Brith Abraham, Ind. Order of...... 1887 22,910 468 17,434 5,476 
F a autad peo | popes — Brith Abraham, United Order of...} 1888 152,289 6,536} 146,569 5,720 
NAME OF ORDER. 8-4 | in Force | Written | in Force in Court of Honor. ....-.........++- 1895 74,371 4,843] 67,801 0,570 
gq 3 Jan. 1 i Jan. 1 Vaee American W oodmen, Sup. Camp...| roor 59,356 25,903 52,644 6,712 
5m 1921. 1921 1922 2 : Jr. O. U. A. M. (Fun. Benefit)..... 1899 280,708 31,940] 263,904 16,714 
al : Ee aw on rot Pere pactte 1885 203,249 14,418] 275,421 17,828 
: | | Mystic Workers of the World...... 806 5 2 7 3 
SS ies a... a | y e Worl 189 95,711| 23,542] 77,777| «17,934 
as a3 ilu. (IlL.) - x a be — 3 Brotherhood of American Yeomen..} 1897 285,048] 43,043 267,189 18,750 
iii LO0.U.W. (R. a. ue pas: sae | 650! 9] 649| F. Woodmen Circle......... Seecesess 1895 163,969 12,224] 143,125 20,844 
| ae 1808 | 587| o7| 575| aa Woodmen of the World (Neb.)..... 18g1 646,719 52,228] 542,510} 104,209 
Catholic Knights of America....... 1877 | 18,940) 972} 18,928] 12 — oa 2 
Eastern Star Bene. Fund of eo -| 1892 | 1,298} 70| 1,285} 13 Aggregates, 96 Orders....... 4,937,155] 447,207] 4,635,813] 301,342 
Ladies of the Amaranth, Gen. Chapt.| roor 540 49| 529] 17 / — Q. * 
High Court, Sup. Sick & Fun. Ben...| 1909 | 445| 40] 427] 18 Aggregates, 178 Orders...... 7:433,213| 853,779] 7,250,498, *182,715 
ebr. — PACU oo 5:6: 610 Sa(sie aic'e'ss | 1885 1470 2,175| 14,766 19 - 
roquois, Order of the...........-. | 1898 | 6 7| 640] 26 *Net loss. 
‘ire- National Home Guard......... -+| 1907 | 1,249 393} 1,221} 28 
Christian Burden Bearers Assn.....} 1953 | 845) 4 819) 29 reserves. In 1921 the certificates written and i d by the d 
Ind. Order of Immaculates........ Biek | 1,380} 253] 1,355| 25 ~ + oes ie Ri CR ERE hE ; ets pune 
ing arog cd Mutual Life Assn..... | roor | 4,191 306) 4,157| 34 numbered more than 638,000, and their combined membership at the end 
atholic Fraternal League......... | 1889 | 2,188} 302} 2,154] 34 of last year was ov coo; thi i i 
Sinan Cath. Mut. Prot. Society ...| s879 | 3,835| io 3208 a ) st year was over 6,000,CO0; this number representing a loss during 
Progressive Order of the West......| 1896 | 12,820) 1,828} 12,775] 4s the year of over 212,000. The insurance in force of these forty-eight 
eri- BROMO OW! (RORAS) <iqsc.c:0'< 05 pre oes 1888 | 1,779] 143] 1,730 49 orders was over $6,977,000,000 
Gegenseitige Unterstuetzung Gesell- | | : nis 90,977; Z ; 4 P 7 
edu, Germania........-..+.+ 1888 7,870] 494| 7,821| 49 There can be no question that fraternal insurance is of great im- 
5. Western Bohemian Catholic Union..| 1899 | 3565 92} — 35595| 60 portance, both as a pioneer in bringing new men into the insurance fold, 
A.0.U, W. (Oregon)........2.2+- 1879 | 1,530 150| 1,467) 63 sal ats fe me : +1: ° : 
and (ijaaaGe............) ame | Pe 205| asta) vo__-as well as by providing protection to the families of the policyholders. 
— ra KORA )s 5 cians nce 1893 8,027 1,648) 7,954] 73 These facts make it essential that this protection should be conserved 
SUBOEIOMED AND ..« 5 ose ci0is1seceeicie-9 6's 1896 2,310 78| 2,223 87 tis ‘ > > . 
Equitable Fraternal Union... an shies is ese pe and made of permanent value. Fraternal officers and members, in the 
nal- United Order of Foresters......... 1893 10,988 1,646} 10,880] 99 main, and State officials are unquestionably doing what they can to bring 
. by and Ladies of Br. a pn pono S| pd “ about this desirable condition. It is, however, noticeable that in many 
surance Assn..... a 22 2,883 19 : “aa P ‘ 
wo ecAmaranthes 1891 3,124 237) seen 116 orders the death rate per thousand members is still increasing or holding 
OM EIGN EST 0) 2) [area 1889 7,692 2390 7,576 116 somewhere near the maximum. In the case of some the rate has shown 
ixes MOU. W. Ob)... < ces cacass 1901 1,800 11} _—*1,68 II : ie 7 ; : : 
wed of Honor. ) ee eee a ae 3,637 63 Rg os some decrease in the last year or so following the year of the influenza 
4.0. U. W. (Neb.) 1886 6,797 372| 6,6 idemi 
pA CNGRE) ich eroccneeseen's F 1055 142 epidemic. 
Low German Grand Ldge. of U.S. A.} 1888 6,602 216 6,453 149 . = 
True Reformers.................. 1881 5,323 1,054 5,166 157 The average mortuary cost per member, however, in two of the three 
Sons of St. George, Order of....... 1891 2,553 72 2,301 162 leading orders, whose comparative figures for many years past are 
Golden Links, Order of th 6 - : nde : 
N National ved amy She acy dak ecioba: aa Pn on = Pog — presented herewith, has shown a gradual increase from year to year— 
ieee gnmen's Circle of Amer. ...}] 10907 6,203 1,781 5,068 235  asarule, in recent years; while with the third order referred to, although 
enefit Association......... 1803 4,860 275 4,602 258 . lin in 17. it i ill hi i 
Orde of ney gala 1878 Pegg “ane sani 7 its mortuary cost has declined since 1917, it is still higher than in any 
aa Necks Knights of Joseph........ 1806 14,384 667 14,103 281 year prior to I917. 
te oh Association..... i << 330 2.185 293 It is clear, therefore, that the problems which have confronted the 
Sistine con: eveiaie aieiers 1849 y21 325 892 32 i 
A.0.U.W. (Mass.)..002 22222227! 1883 22,301 1,797|_ _ 21,074 327 (Continued on page 25) 
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COMPLETE COVERAGE 


Automobile 
Insurance 


guternational Jndemunitp Co, 
Home Office: Los Angeles 














QUALITY INSURANCE For Preferred Risks 


Our new accident policy—the 
35th ANNIVERSARY 


gives all the usual coverage demanded by live salesmen (and buyers) and, 
in addition. has a new liberal and strong selling inducementin its provision of 


DOUBLE DEATH BENEFIT for accidents occurring while riding tn 
PRIVATE or PUBLIC AUTOMOBILES 
20 per cent. of all accidents reported are Auto Accidents 


and no class of risk is more exposed to this hazard, through constant use, 
than the Preferred risk. They will want this policy. 


THE PREFERRED ACCIDENT INSURANCE CO. 
KIMBALL C. ATWOOD, President, 80 Maiden Lane, New York 














UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH GLULLIAM STREET 


New York 


MARINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 4478 





INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


January 1, 1922 


Reserve for Unearned Premiums....... $1,149,297.48 

(Can 2 PSs 0 Pee ee ee See ee are 257,293.41 

DIU AN SE ror fo celascicrs eyole's cinie Rio ois e's ialesieauoreele $500,000.00 

PE INIEAIANRD 5 i's os orm ice 2 610 o's a oS lsis wine ate 988,687.75 

Surplus to Policyholders.. . .......:.5.. 2605000600080 1,488,687.75 
Total Assets. ................--. $2,895,278.64 


E. B. Addison, Vice President ~ 
Wm. Palmer Hill, Asst. Secretary 
J. M. Leake, General Agent 


Wm. H. Palmer, President 
B. C. Lewis, Jr., Secretary 
J. C. Watson, Treasurer 








ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1922 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . . . .  $1,250,000.00 
Net Surplus, .... $2,840,571 
Surplus to Policyholders, $4,090,571 





EASTERN DEPARTMENT WESTERN DEPARTMENT 


NEAL BASSETT, V.P. and Mgr. 


Te ee by W. T. BASSETT, Ass’t Manager 
NEWARE, N. J CHICAGO, ILL. 





Raincoats 
and Insurance 


__ Anyone can tell the value of the raincoat he’s bought after 
it’s been through a real rain. How can you know the truth 
before' you}buy ? 

. aes ; ‘ 
_. Lhere s little difference in appearance, texture or feel be. 
tween a waterproof raincoat and,many clever make-shifts, 


‘‘That’s why you must rely upon a name.” 
— from The Standard of Boston 


When selling insurance, as when selling raincoats, you are 
judged by the quality of protection your companies afford. 


The Continental Insurance Co. 


[HENRY_EVANS 
Chairman of the Board 


NORMAN T. ROBERTSON 


President 





*“AMERICA FORE" 


Eighty Maiden Lane, New York, N. Y. 
CASH CAPITAL: TEN MILLION DOLLARS 


CHICAGO MONTREAL SAN FRANCISCO 














THE HANOVER FIRE INSURANCE COMPANY 


Continuously in business since 1852 
The real strength of an insurance company is in the conservatism of its man- 
agement, and the management of THE HANOVER is an absolute assurance of the 
security of its policy. é 
R. Emory Warfield, President Fred. A. Hubbard, Vice-President 
E. S. Jarvis, Secretary Charles W. Higley, Vice-President 
William Morrison, Asst. Secy. 


Home Office, Hanover Bldg., 34 Pine St., New York 








WESTERN ASSURANCE COMPANY 
OF TORONTO Incorporated 1851 
FIRE, MARINE, TORNADO, EXPLOSION—RIOTS, CIVIL COM- 
MOTIONS AND STRIKES 
W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1922 


CO Le 
SURPLUS IN UNITED STATES........... $1,599,555-35 
TOTAL LOSSES PAID IN UNITED STATES 

FROM 1874 TO 1921 INCLUSIVE. ... .. . .$50,129,109.21 














THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORDS 
TEAMS . ELEVATOR 
COMPENSATION RoW Fé GENERAL LIABILITY 
Established roar. 1869 a 
LONDON GUARANTEE & ACCIDENT CO., Ltd., °Ewecano 


Head Office: CHICAGO, ILL. F, W: LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 90 Maiden Lane, New York. 
STOKES, PACKARD, HAUGHTON & SMITH, Ph 
Resident Managers 434 Walnut Street, Philadelphia, 














ELMER A. LORD & CO., Resident Managers, 145 Milk Street, Boston, Mas 
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ADVANCE PROGRAM OUT 


Life Presidents to Have Notable List 
of Speakers 


SENATOR GEORGE WHARTON PEPPER 
AMONG THEM 


Association Will Again Compile Original 
Current Statistics Which Will Be 
Discussed by the Speakers 
The program for the sixteenth annual meet- 
ing of the Association of Life Insurance Pres- 
idents has been partly prepared and a list of the 
speakers has been issued. The theme of the 
year’s gathering is, “Waste—the chief obstacle 

to complete business recovery.” 

The association is preparing original current 
statistics which will show the trend of public 
participation in stabilization, through the pur- 
chase of new life insurance this year as com- 
pared to previous years. 

Darwin P. Kingsley, president of the New 
York Life Insurance Company, will preside at 
the meeting. One of the chief speakers will be 
United States Senator George Wharton Pepper. 
Another prominent name on the program will 
be that of John M. Parker, Governor of Louis- 
jana. 

The list of speakers is now nearly complete, 
and their subjects are as follows: 

Darwin P. Kingsley, chairman, president, 
Life Insurance Company, New York. 

“Bridging the Chasm Between 
Practical Citizenship,’ Hon. George Wharton Pepper, 
United States Senator from Pennsylvania, Philadel- 


New York 


Theoretical and 


phia, Pa. 

“Simplicity in Insurance Regulation a 
Against Waste,’? Hon. Platt Whitman, president, Na- 
tional Convention of Insurance Commissioners; Wis- 
consin Insurance Commissioner, Madison, Wis. 

“Life Insurance Investments in National Develop- 
ment,” William W. McClench, president, Massachu- 
setts Mutual Life Insurance Company, Springfield, 


Protection 


Mass, 
“State Government and State Development the Real 
Foundation for National Stability,’ Hon. John M. 


Parker, Governor of Louisiana, Baton Rouge, La. 

“Prevention of Life Insurance Lapses by Educating 
the Insured,” John D. Sage, president, Union Central 
Life Insurance Company, Cincinnati, O. 

“Life Waste in 1922—Its Warning and Its Lesson,” 
Dr, Augustus S. Knight, medical director, Metropolitan 
Life Insurance Company, New York. 

“The Range of the Life Insurance 
sponsibility,’ Frank H. Davis, second vice-president, 
Equitable Life Assurance Society, New York. : 

“The National Economic Value of University Educa- 
tion,” Marion LeRoy Burton, Ph.D., president, Uni- 
versity of Michigan, Ann Arbor, Mich. 

“The Kinship of Law and Insurance,” 


Agent’s Re- 


Frederick L. 





Allen, general solicitor, Mutual Life Insurance Com- 
pany, New York. 

“Insurance Against Waste 
Banking,” Henry M. Robinson, president, 
tional Bank; member, board of 
Mutual Life Insurance Company, Los Angeles, Calif. 

“The Farm Mortgage the Pulse of Agricultural 
Health,’ William H. Kingsley, vice-president, Penn 
Mutual Life Insurance Company, Philadelphia, Pa. 


Conservative 
First Na- 
Pacific 


Through 


directors, 





J. F. McFadden Heads American Credit- 
Indemnity 

John I’, McFadden has been elected president 
of the American Credit-Indemnity Company of 
St. Louis, succeeding Mr. Green, who was 
elected about thirty days ago, and who suc- 
ceeded Edwin F. Treat. Mr. McFadden as- 
sumed the duties of his office November 1. He 
has been with the company about twelve years 
as general agent in Philadelphia, under W. J. 
Morphy, manager. Mr. McFadden is a gradu- 
ate of the University of Pennsylvania, is thirty- 
eight years old, and is the largest producing 
agent of the American Credit-Indemnity Com- 
pany. 


Lincoln Casualty Company Organized 

The Lincoln Casualty Company of Spring- 
field, Ill., has been licensed as a stock company, 
with capital of $400,000, to write all lines of 
automobile, health and accident and burglary 
insurance. 

The Lincoln Casualty Company will take 
over the business of the Lincoln Mutual Cas- 
ualty Company, which has built up quite a large 
business in Illinois, Indiana and Missouri. 

The officers of the company are: C. M. Bow- 
cock, M. D., president; Charles P. Summers, 
vice-president; W. A. Orr, secretary and man- 
ager; Joseph F. Bunn, vice-president; Colonel 
J. W. Jefferson, treasurer. 


National Surety Had Exhibit at Bankers’ 
Meeting 

One of the most attractive exhibits at the 
American Bankers Convention last month was 
that of the American Surety Company, con- 
ducted under the direction of Mr. Barnhart of 
the forgery department. Four frames contain- 
ing forged checks were displayed and were 
much commented upon. 


Employers Indemnity Appoints Baird & Co. 

Baird & Co., Inc., of 50 Pine street, New 
York, are now underwriting managers for the 
Employers Indemnity Corporation of Kansas 
City. 


NON-BOARD COMPANIES NOT IN RAT- 
ING ORGANIZATIONS 
Dispute Legality of Limiting Rules 

The non-board companies, so-called, operat- 
ing in New York State have filed a protest with 
Francis R. Stoddard, Jr., Superintendent of 
Insurance, against the rules of the New York 
State Rating Organization, which they have so 
far failed to join. The contention of these 
companies is that the rules of the Organization 
limiting the number of agents and the amount 
of commissions are unfair. 





North British Notes 

At the dinner of the Insurance Society of 
New York, Tuesday night, more than 10 per 
cent of the total attendance of six hundred was 
made up of members of the North British and 
Mercantile family, which had present more 
than twice as many members as any other com- 
pany. 

The bowling teams of the North British and 
Mercantile, the Pennsylvania Fire, the Com- 
monwealth, and the Mercantile began the winter 
bowling season October 25 at the Rational 
Recreation alleys in Brooklyn. 


Continental Underwriters Department Or 
Continental Underwriters 
Corporation? 

The Continental Underwriters Department of 
the Continental Insurance Company is finding 
trouble in New Jersey through the formation 
there of the Continental Underwriters Corpora- 
tion, of Trenton, which organization is engaged 
in placing automobile insurance in mutual com- 

panies. 

The Continental Underwriters Corporation 
was found to be in debt to the extent of over 
$80,000 to the Mutual Automobile Liability 
Company, which was recently taken over by 
the New York Insurance Department for 
liquidation. 


National Surety Increases Capital 

The stockholders of the National Surety 
Company of New York have approved an in- 
crease in the company’s capital from $5,000,000 
to $7,000,000 by the issuance of 20,000 new 
shares at $150 per share, which will also add 
$1,000,000 to the surplus, making the latter 
about $7,500,000. R. M. Nugent, in charge of 
the marine department, and B. F. Cator, man- 
ager of the San Francisco office, were appointed 
vice-presidents, 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Preside:st 
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SALESMEN WANTED! 


Reliable Men in Arizona, New Mexico and Texas 


for All or Part Time to Sell Old Line Life 


Insurance. 


Attractive Policies. Liberal Commissions. Both 


Standard and Sub-Standard Risks. 


If You Are Already Writing Insurance Stop That 
Leak in Your Income by Placing Your Declined 


Business With Us. 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 


1 € ‘ a gsi nae 
Oa ath PR et ee ee ee re ” 


SIRNA GE CANES Ae COR FOE REE SOT TOE SIONS TET IT IT TIES ECT Ar 














STATE LIFE 


INSURANCE COMPANY 


INDIANAPOLIS 


MORE THAN 
TWENTY-ONE MILLION 
DOLLARS IN SECURITIES 


Deposited with the State of Indiana for the Sole 
Protection of Policyholders 


PROGRESSIVE $8 CONSERVATIVE 


The Growth of Oak 
The Solidity of Granite 


On Agency Matters Address, 
CHARLES F. COFFIN, Vice-President 











PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type f 
we have an interesting contract to offer, J 


backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 
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British Ordinary Life Assurance 


(From Our London 


ONDON.—The annual reports and ac- 

counts covering the operations of the 
companies to December 31, 1921, have 
now made their appearance ; and many interest- 
: ing points are disclosed. 


New Business 
- In the matter of new business, the flowing 
© tide has receded somewhat from the high-water 
F mark of 1920—which was an altogether excep- 
‘tional period—but, this notwithstanding the 
| output for last year, was, in the circumstances, 
j anotable one, and much better than at one time 
q it would have seemed reasonable to expect. In 
a few instances, individual undertakings suc- 
| ceeded in surpassing in new sums assured the 
Fteord of the previous twelvemonth; and, 
‘although, speaking generally, a diminution in 
the amount of new business written was chron- 
| ioled, prewar totals were left far behind. 
Government figures are available to the end 
» of 1920 (the summaries given in the Board of 
» Trade Returns being compiled from the state- 
F ments filed during the twelve months closing 
| with December 31 preceding the date of pub- 
s lication), and these reflect the effect of the 
"war—first, in causing, owing to the restrictions 
"which the offices had to impose, a falling-off in 
"thew policy totals, and, secondly, in the stimulus 
afforded (so soon as conditions began to ap- 
F proach the normal) by the fact that the public 
fad learned, as never before, the value of life 
F assurance protection. The following table gives 
Pthe net amount of new “ordinary” business 
| written by British offices in each of the years 
‘from and including 1913: 
New Sums Assured 
Year = 
| Re ea 67,627,515 
1914 60,078,058 
ee 48,376,530 
1916 48,247,512 
Le 56,238,222 
73,335,620 
131,454,363 
134,028, 567 
haps, a little remarkable that the out- 
P Put for 1915 and 1916 should have been practi- 
[tally identical, and that 1920 should register 
almost Precisely double the total shown for the 
/Prewar year 1913. 
; oficial summary for 1921 is, of course, 
“ot yet available; but, from figures which have 
been given in the insurance press it would ap- 
“Dear that the new business total may be taken 
As being in the neighborhood of a round £ 100,- 


Correspondent) 


FavorABLE FActorS 

It is, at the moment, too early to form an 
opinion as to the probable outcome of the cur- 
rent twelvemonth; but the outlook may be re- 
garded as a cheerful one. Despite the inroads 
made by war claims, and the exceptional 
amounts written-off for depreciation of invest- 
ments, the funds have shown an increase in 
every year from 1913 onwards, no less than 
£ 56,000,000 added in the seven-year 
period to the close of 1920—of which £26,- 
500,000 was accumulated during the last two 
years of the period—the “ordinary” funds thus 
advancing to £437,500,000. Towards the end 
of 1921, a pronounced upward tendency—with 
ver beneficial results so far as life offices are 
concerned—became manifest in regard to mar- 
ket values of gilt-edged securities, and this has 
gathered strength in 1922. The average rate of 
interest earned by the funds has of late years 
largely increased, and, even after allowing for 
higher taxation, the net rate has traveled stead- 
ily forward. Bonus distributions (notwithstand- 
ing a gradual, and at present unpreventable, ex- 
pansion in working expenses) are tending to 
And the public is 


being 


revert to prewar altitudes. 
exhibiting an intelligent recognition of the 
potentialities of the situation. To give only 
one illustration—when the war was at its height, 
without-profit policies (showing a saving as re- 
gards premium rate) achieved unusual popu- 
larity; but with profit policies, both whole life 
and endowment are now regaining the position 
they previously held in public favor. 

The case for life assurance is, of course, a 
very strong one, and not the least of the ad- 
vantages to be derived by policyholders is the 
government concession in the form of the in- 
come tax allowance granted in respect of life 
assurance premiums, and of which the offices 
make full use as a business-producing argu- 


ment. 


New SCHEMES 

The insurance profession claims some of the 
best brains in the country; and these are ever 
on the alert for attractive methods of obtain- 
ing public support. Among the new schemes 
vhich the present twelvemonth has to its credit 
may be mentioned the following: 

Of recent years the number of women who 
have entered upon a business life has increased 
with striking rapidity, a result due in large 
measure to the pressure of war conditions while 
hostilities were at their height. The number 
now employed is no doubt considerably less 


1§ 


than during the war period, but remains 
largely in excess of that in evidence at any 
time prior to the outbreak of the conflict of 
nations which terminated with the armistice. 
Recognizing this new and obviously permanent 
factor in commercial life, the Prudential As- 
surance Company—which holds the proud dis- 
tinction of being Great Britain’s greatest insur- 
ance company—has brought out a prospectus 
dealing with a new contract entitled the “Every- 
woman” policy. It is pointed out, and that with 
a quickness of perception which at once marks 
the new scheme as being well-timed, that the 
entry of women into business is of such com- 
paratively recent origin that but relatively few 
can have reached an age necessitating the dis- 
continuance of their accustomed work; but 
that, sooner or later, the time must come to all 
when, unless provision is made beforehand, 
they must become dependent upon others. 
Briefly, the details of the policy put forward 
are: A premium of £2 payable every two 
calendar months provides (a) at death, during 
the term, a sum of £50 or the return of all 
premiums paid, whichever is the greater 
amount, (b) on marriage during the term, in 
respect of the first marriage contracted after 
the policy has been three years in force, a 
bonus of £6 for each year of the currency of 
the policy for which a whole year’s premiums 
have been paid, and (c) on survival of the term 
an annuity or cash sum, whichever is selected, 
in accordance with the tables given (the an- 
nuity being payable by quarterly instalments 
for the remainder of life, but without appor- 
tionment to the date of death), with the stipula- 
tion that if any bonus has been paid on mar- 
riage the amount thereof will be deducted from 
the cash sum, or if an annuity is selected the 
amount of the annuity will bear the same pro- 
portion to the full annuity specified in the 
tables as the reduced cash sum bears to the 
full cash sum. To give one illustration, if a 
policy be taken out at age 20 next birthday for 
a 30-year term, the cash option on maturity 
would be £557, or the amount of annuity pay- 
able quarterly £35:16:4. Policies are also 
obtainable at bi-monthly premiums of ten shil- 
lings, and multiples thereof, for proportionate 
benefits; and no medical examination is re- 
quired. 

Under the title of The Perfect Policy, the 
Scottish Equitable Life Assurance Society (a 
“mutual” office, nearly a century old) has 
launched an attractive scheme, the principal fea- 
ture of which is that it provides (with other 
benefits) for the payment of £1000 at the end 
of twenty-five years or at death if previous, 
with guaranteed additions of £25 for each 





year’s premium paid, if death occurs during that 
term, and another £1000 payable at death if 
it occurs after the twenty-five years. Among 
the advantages claimed for this scheme are: 
(a) a guaranteed and steadily increasing fam- 
ily provision of an amount always greatly in 
excess of the amount paid in premiums, and 
(b) automatic replacement of the assurance 
when it matures in twenty-five years, whereby 
the assured receives the £1000 in cash, and it 
is replaced by another £1000 payable at death, 
without any further payment of premium or 
medical examination—thus securing £2000 
altogether. 


LONGEVITY 

It was long since learned (and some offices 
made the discovery to their cost) that the 
possession of an annuity, with the consequent 
freedom from financial anxieties, tended of it- 
self to increase the life of the annuitant. Re- 
cent statistics which individual assurance 
offices have been good enough to make public 
prompt the question: Does the possession of a 
life policy tend (if less strongly) in the same 
direction? Be the answer what it may, the 
undermentioned information is not lacking in 
interest. The ninety-sixth annual report of the 
Scottish Amicable Life Assurance Society, cov- 
ering the year 1921, records claims arising from 
the death of 270 members, of whom six died 
at or above the age of 90, forty-three between 
the ages of 80 and 90, and seventy-six between 
the ages of 70 and 80. At the eighty-third an- 
nual meeting of the Life Association of Scot- 
land, the chairman in referring to the report 
and accounts for the financial year ending with 
April 5, 1922, gave the average age of policy- 
holders dying during the twelve months at 690% 
years and mentioned that the association has 
upon its books a policy effected seventy years 
ago, and a policyholder who was tor last birth- 
day. 

At the one hundred and 
meeting of the Equitable Life Assurance So- 
ciety (the dozen of British life assurance in- 
stitutions, and familiarly known as the “Old” 
Equitable). the chairman spoke of a claim oc- 
curring this year (1922) in respect of a lady 
who was assured for £5000 in 1849, and died 
at the age of 94. In this case, the total pre- 
miums paid amounted to £8271, but the society, 
thanks to its excellent bonus record, and not- 
withstanding that over £500 of bonus had been 
surrendered during the currency of the policy, 
would be paying out £23,260—a splendid illus- 
tration of the value of life assurance. 


sixtieth annual 


Clergyman Takes Up Life Insurance 
Wis., November 1.—The Rev. 
Holden M. Olsen, pastor of Our Savior’s 
Lutheran church. bade farewell to his 
gregation as he preached his last sermon. Rev. 
Olsen will leave the ministry, he announced. 
Since he resigned his place as head of Our 
Savior’s church, he has signed a contract to 
act as district manager for the Central Life 
Insurance Company, of Des Moines, Iowa. His 
headquarters will be at Aurora, III. 
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Wisconsin Supreme Court Holds Re- 
rating Must Be as of Attained Ages 





DIVISION INTO CLASSES BANNED 





Excess Accumulation or Reserve Can Be 
Segregated and Reserve Accumulation 
of Members Changing Form of 
Certificate Can Be Transferred 


In the case of United Order of Foresters, 
et al., plaintiffs and appellants, vs. Andrew 
Miller, et al., defendants and respondents, the 
Supreme Court of Wisconsin passed upon sev- 
eral interesting features of fraternal order in- 
surance. On behalf of the National Fraternal 
Congress, and as a friend of the court, Abb 
Landis, of Nashville and Washington, the well- 
known actuary and counselor, filed a brief in 
connection with this case. 

Among the points decided by the Supreme 
Court were the following: 

The first question was: “May the plaintiff 
abrogate or repudiate its written promise to the 
older members to pay them an old age disability 
benefit by annual instalments of the sum insured, 
commencing at age 70, and relieving members 
attaining that age from further dues or as- 
sessments? The trial court decided in the 
negative. The Supreme Court took the ground 
that the rates charged were too low to secure 
such payments, and that when a concern en- 
gages in the business of paying benefits to 
members or beneficiaries, it can only do so 
successfully when it follows the lines marked 
out by the actuary, rather than by the altruist. 
“A mistake in collecting less than the laws 
of averages and actuarial insurance require 
predooms to failure and no present-day per- 
formance of the spirit of fraternalism can, or 
at least does not, bridge the gap.” Further, the 
court says: “The society was and can be no 
more than the fiscal agent of the members; 
their collector and their disburser. It can no 
more pay out more than the members furnish 
for that purpose than can the fountain throw 
its spray higher than its source.” 

The court, therefore, reverses so 
judgment as_ held 
age provisions still valid. 

The second question was: “Is the separa- 
tion of the members into two classes legal and 
proper?” The trial court upheld this conten- 
tion. As to this the Supreme Court said: 
“Tt is only the portion of the premiums paid 
in by each member that is in excess of the cur- 
rent insurance cost of that year that need be 
segregated or kept as a separate fund upon 
which interest will accumulate and which will 
be held to meet future liabilities to the mem- 
hers contributing excess funds. The 
segregation of such excess over current insur- 
ance cost can, in that manner, apparently be 
as well preserved as a separate fund and its 
identity remain and be subject to the appro- 
priate accretions by the contributions by mem- 
bers having the same kind of insurance or rates 
and subject to the necessary and appropriate 
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payments therefrom as though made a fund of 
an independent class.” 

The third question was: “On @ member 
changing from one kind to another in the 
plaintiff's scheme of insurance, may he then 
transfer into such new class or kind of insur. 
ance any present interest he may then have 
in any accrued reserve or surplus in Plaintif’s 
hands?” The trial court held this could not 
be done. The Supreme Court held t ‘ 
the transfer of the member from i 
group or kind of insurance, whichever jt may 
be, to another there goes with the transfe 
the then proper accounting value of his ip. 
terest in the fund so held by plaintiff, and his 
fellow members of the class, group or kind 
of insurance from which he transfers have no 
right to object or interfere.” 

The fourth question was: “On such change 
from one to another class, form or kind of in. 
surance, may such member be rerated as of 
the age of entry into the association or must 
it be as of the age at time of change?” This 
was not disposed of by the trial court; but the 
Supreme Court holds that “approval ‘must he 
denied any scheme upon other than the re 
quired mutual and appropriate method as of 
attained rather than entry age of any rerated 
member.” 

The fifth question was: 
proper to what extent, if at all, may members 
in one class be assessed to meet the obliga 
tions due members in another class?” The 
trial court apparently held that they could not 
be. As to this the Supreme Court held ‘that 


Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 
A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 
SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 
FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY, should 
any man be satisfied with a policy that 
would do less? 


“If classification js 
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Twenty Payment Life...... ‘ 

Twenty Year Endowment... .$235.10 


United Life and Accident Insurance 0. 
Home Office, United Life Bldg., Concord, N. h, 
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wit would seemingly be a violation of the prin- 
ciple of mutuality to require members paying 
adequate rates, which are sufficient to meet 
the obligations to them, to pay some additional 
gm to make good the deficiency arising from 
the inadequate rates paid by other members.” 
The sixth question was: “Was the valua- 
tion of the policies and the apportionment of 
the funds as made by the Insurance Commis- 
sioner aS of December, 1918, and December, 
1919, legal, fair and equitable?” This was not 
decided by the trial court. The Supreme Court 


sibstantially approves and confirms — such 
valuations and apportionments, saying, however, 
in part: 


Naturally a result such as this, whereby a 
large number of members of an organization, 
pledged to the spirit of fraternalism and who 
for a great mally years have been paying the 
sims required of them by such society, now 
fnd, after all these years and when they have 
arrived at a stage in life when insurance in 
other organizations is practically impossible, 
that all that is left of the years of their con- 
tributions is valuation of $2 per $1000 face 
value of their certificates, is very disheartening 
and it is easy to appreciate the effect of such 
result upon such members. 

For many of such members to now be re- 
rated at their present age rates will require 
present contributions equal to_ promised bene- 
fts, and it therefore means, for all practical 
purposes, the effectual cancellation of the insur- 
ance that has been carried for so many years. 

It makes the solemn pledge of this fraternal 
organization, relied upon all these years by 
such confiding members, in effect but an empty 


shell. 


The Biography of a Policy 

“Whew! but it’s hot in this old bag!” cried 
one of a lot of little rags—“Ole Rag,” let us 
call him. “I'll say it’s hot, and I’m not goin’ 
to stay in here very nuch longer. I’m going 
tomake a name for myself. If you want to 
get ahead in this world you've got to raise a 
holler an’ kick an’ show what you’re made of.” 

But the man driving the wagon load of rags 
drove on to his destination—the paper mill. 
There the little rags cried with dismay because 
they were thrown about on top of each other 
and no one seemed to bother much about their 
feelings. 

“Oh!” cried “Ole Rag,” “look where I’m go- 
ing now. I hope I don’t get hurt much; but I 
guess I’d better not get cold feet, because you 
have to get hard knocks to succeed in life.” 

And on “Ole Rag” and his companions went 
through a washing such as they never had had 
hefore, a drying, a soaking—and then what a 
beating as those poor old rags got! But “Ole 
Rag” learned that he must not cry out, for 
he knew that he would become something fine 
and wonderful if he did not. Then came the 
hardest part of all happenings in “Ole Rag’s”’ 
life. He was pressed so thin that he could 
hardly breathe and did not recognize himself. 
But after this was over he went to another 
shop, where he was put into a machine, and oh! 
such a pricking as he got. .He thought that 
surely he had the measles, but it was only the 
printer’s work. Then when he was all com- 
plete he saw that his name was “A Life Insur- 
ance Policy.” Of course “Ole Rag” knew now 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








that he was going to be famous, for he was go- 
ing to help in the greatest work in the world. 
—— home office, and there 





He went to 
had an anxious wait until some agent should 
sell him. One day this agent entered a local 
town home and “Ole Rag” (but he does not 
like that name now—it is “Policy’’) listened 
anxiously and attentively to the agent’s con- 
versation. Then came the thrill of his life— 
he was delivered to the husband of a pretty 
young bride, whose future he made secure and 
safe. Oh! but policy was happy to be a part 
in such a great work as life insurance. 


A Business-Building Idea 

Have you ever used this plan in selling more 
life insurance, Mr. Agent? 

Make a list of all the policies you have ever 
sold, arranged numerically according to ages. 

For instance, if the lowest age at which you 
have ever sold a policy is seventeen years put 
down “17” first with the name and address 
opposite of the person to whom this policy was 
sold. And so on down to the oldest age at 
which you have sold a policy. Of course, 
opposite some of the ages you will have a lot 
more names and addresses than opposite other 
ages. 

Have this list neatly typewritten and add 
to it as you sell more policies so that you 
will keep it up to date all the time. 

Then when you get a prospect’s age you can, 
by referring to this list, give him the names 
and addresses of other people of the same age 
as he to whom you have sold policies. 

Such a plan as this would be of great help 
in selling to men of the ages at which you 
seli the majority of your policies, as it would 
enable you to give them definite, specific facts 
showing them that they are right at the age 
when live-wire men take out the greatest num- 
bers of policies. 

With the majority of the prospects you talk 
to this sort of a selling stunt would be an en- 
tirely new slant on life insurance and, for this 
reason, it would greatly impress them and en- 
able you to sell with less difficulty than might 
otherwise be the case. 

Make this selling idea help you sell more 
life insurance. 
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Flatter Your Prospect 

“I find it a good policy in selling life insur- 
ance to always suggest to the prospect that he 
take out a policy of just about twice the amount 
I expect to sell him,” declared a Middle West- 
ern life insurance salesman, who has achieved 
a splendid record of success. 

There are several psychological reasons why 
this stunt is productive of good results in help- 
ing me close sales. 

The first of these is that it really flatters 
a man to receive a suggestion that he buy a 
large sum of insurance. It makes him feel 
that the world considers him a success, that the 
life insurance salesman has him picked for a 
live wire and that, therefore, he must be mak- 
ing a splendid impression in his own home town. 
This subtle feeling on the part of the prospect 
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tends to make him more mellow and easier to 
talk to and, consequently, it makes it much 
easier for me to sell policies to men who, other- 
wise, might be quite hard to convince. 

The second reason is that it almost instantly 
makes the prospect set the amount of insurance 
in which he might be interested. 

For instance, suppose that I suggest to a man 
who should buy $5000 worth of insurance that 
he take out a ten thousand dollar policy. 

“Don’t kid me,” the prospect will probably 
Say in response to such a proposition, “that’s 
just about twice as much insurance as I could 
afford to take out.” 

In other words the prospect has committed 
himself to being able to handle a $5000 policy. 

So, after a little more talk along the line that 
the prospect ought to take out a $10,000 policy 
and that he could easily handle a policy of 
that sort, and so on, it 1s the easiest thing in 
the world to pin him down on a $5000 policy 
and sell it to him. 

The third reason why I found it so worth 
while to assume this attitude in selling life in- 
surance is that it gives me a chance to show 
the prospect how other men who aren’t any 
better situated than he is are carrying larger 
amounts of insurance than he is buying. There 
are always plenty of examples of this sort, so 
it isn’t at all difficult to bring up some con- 
vincing arguments along this line to present to 
the prospect. 

Consequently when the prospect demurs at 
buying a $10,000 policy I shoot this sort of an 
argument to him: 

“Of course you could afford to buy a $10,000 
policy. You’ve got a better position than Jim 
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Smith, of the Acme Manufacturing Company. 
And yet I sold a $10,000 policy to Jim not so 
long ago. And you're doing better by yourself 
in business than Henry Brown, of the Utility 
Corporation. And yet Henry is carrying a 
$30,000 line of insurance. Jim and Henry are 
wise birds. They realize that life insurance 
policies of the kind put out by my company 
are the best investment in the world. They’re 
going to cash in on this investment later in life 
and when they do the fellows who have been 
making just as much money as Jim and Henry 
will be left behind unless these other fellows 
also take on good lines of insurance. I’m 
thoroughly convinced you could handle a $10,- 
000 policy without much difficulty.” 

This sort of a talk always starts the pros- 
pect to thinking. And as the result of the 
thinking done by the prospect it is just that 
much easier to sell him a $5000 policy if I 
can't hook him up on a $10,000 policy. 

I’ve been using this plan quite a while with 
much success with a certain line of prospects— 
the fellows who are inclined to turn the life 
insurance salesman down with a dull thud when- 
ever he broaches them on the subject of insur- 
ance. It’s a good way to make these fellows 
talk about insurance instead of only saying 
“No, I’m not interested” all the time. And 
I expect to continue using this plan with con- 
siderable success for some time to come. 


Alabama Insurance Profits 


BrrMINGHAM, ALA., November 2.—Alabama 
made a net profit of $2,466,862 from the State 
Insurance Department during the four years 
ending September 30, despite the period of 
financial depression which forced eighteen in- 
surance companies to quit business in Alabama, 
according to the quadrennial report of A. W. 
Briscoe, State Insurance Commissioner, which 
was made public this week by Governor Thomas 
I. Kilby. The total income of the department 
during the quadrennium was _ $2,552,221.20, 
while the total expenditures during the same 
pericd were $85,359.20. 

“The period of deflation following the high- 
water mark of business in 1920 was exceed- 
ingly disastrous to the insurance business,” said 
Commissioner Briscoe in his report. “Not only 
did all companies suffer a serious shrinkage in 
premium income, but the fire companies espe- 
cially had a very material increase in losses 
So serious were the losses to the busi- 
ness that eighteen companies which were doing 
business in 1920 were forced to withdraw from 
the State; thus decreasing to that extent the 
volume of insurance business transacted within 
the State during the year 1922. 

The rate of fire losses to premiums collected 
by fire insurance companies during the four 
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years follows: 1918, 42.56 per cent; 1921, 33.40 
per cent; 1920, 43.69 per cent; 1921, 60.37 per 
cent. In other words, according to the report, 
nearly 70 per cent of the total premiums og}, 
lected on fire policies in Alabama in 1gar Was 
returned to policyholders in payment for fi 
losses. 


Insurance Features of Better Homes 
Campaign 

SaLtt Lake City, Utan, November 1~A 
feature of Better Homes Week here just closed 
was a number of lectures on fire and life jp. 
surance. Willard Done, former Insurance 
Commissioner, gave the talks on fire insurance, 
and John D. Spencer, well-known life man, 
gave the addresses on life insurance. Talks 
were given at each home. 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuable franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran- 
chises to bestow upon 
worthy men. 


Address 
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ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 
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ACTUARIES AT ST. LOUIS 





Program of Fall Meeting Now in 
Progress 


SUBJECTS WELL CHOSEN 


Conservation of Business and Reinstate- 
ments to Be Discussed 


A well-arranged program has been prepared 
for the fall meeting of the American Insti- 
tute of Actuaries at St. Louis, now in session. 
The subjects to be discussed are as follows: 


1. CONSERVATION OF BUSINESS 
(a) The consideration of the discontinuance of an 
old policy, the assured to take out a new contract limit- 
ing the number of premiums to the premium-paying 
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$23,000,000.00 Insurance in force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
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period of the old contract, or limiting the amount of 


the policy to the face value of the contract, 
loan standing against it. 

(b) Should any modification be made in the usual 
rules for changing policies from higher to lower 
premium plans, or in the reduction of policies, particu- 
larly before such policies have acquired cash value? 

(c) The problem of the “Twister” and “Insurance 
Adviser.”” The best methods of handling their state- 
ments. 

(d) Evidence of insurability required for change of 
plan. 

(e) Adjustment of commissions in case 


less any 


of change. 


2. REINSTATEMENT OF LAPSED POLICIES 


(a) The desirability of more liberal reinstatement 
privileges. 

(b) The practice of companies as to evidence of in- 
surability required for reinstatement, taking into con- 
sideration personal and family history, occupation and 
habitat. 

(c) Should the reinstated policy be reissued at an 
advanced age and dated forward from the original 
date of issue so as to eliminate, if possible, the period 
during which the policy was not in force. 


8. AGENCY PROBLEMS 


(a) Is it desirable that the education of the 
force be handled by the home office or by the use of 
outside institutions? 

(b) Commissions payable under an agency contract. 

The proper grading according to plan. 

The limitation of commission at advanced ages. 

The limitation of commission on large risks which 
are reinsured. 

(c) The payment of commission where premium is 
paid by policy loan or automatic non-forfeiture loan. 

(d) The assistance which an actuarial department 
can render to the field force. 


agency 


4. Dtsapitty AND DousBLE INDEMNITY BENEFITS 


(a) The practice of companies with respect to add- 
ing disability and double indemnity benefits to exist- 
ing policies. 

(b) What is the proper limit of monthly life in- 
come per $1000 of insurance for the permanent and 
total disability benefit? 

(c) Advisability of limiting the amount of disability 
the younger ages at entry. 

of a clause providing for in- 
or six years after the claim has 


benefits granted at 

(d) The insertion 
creased benefits five 
been incurred. 

(e) The 
charging of premiums as a loan should disability occur 
after age 60. 

f) Is Hunter’s table a 
premiums when the disability clause states that three 
months’ total disability shall be accepted as evidence 
of permanent disability? 


insertion of a clause providing for the 


sound basis for disability 


5. SurstaANDARD INSURANCE 


(a) Basis of premium rates for substandard insur- 


ance, 


(b) Has the ratio of actual to expected mortality 


where the rating was based on accepted statistics been 
found to differ materially from the ratio on substand- 
ard classes where there were no statistics for deter- 
mining the rating? 

(c) Disability benefits on substandard lives. 


6. REINSURANCE 


(a) Advantages and disadvantages of reciprocal re- 
insurances arranged between a group of companies. 

(b) What points must be considered when deter- 
mining the limit of risk a company can retain on 
one life? 

(c) What justification is there for having a larger 
limit under a policy with double indemnity than un- 
der a policy without double indemnity? 

(d) How is the limit of companies affected in event 
of the policy containing a disability clause providing 
for payment of a monthly 
premium? 


income and waiver of 


Western National Life Business 

At the close of September the Western Na- 
tional Life Insurance Company, Cheyenne, 
Wyo., had paid for 36 per more new 
business than during the first nine months of 
1921. September was the largest mouth in 
the history of the company the new business 
paid for being 135 per cent more than that 
paid for in September, 1921. 

The Western National has discontinued tak- 
ing notes in payment for premiums and all 
new business has been paid for in cash. An 
average premium of $40 per thousand of insur- 
ance has been maintained over the past year. 


A Difficult Prospect 
Sold by Letter 


The letter was written for P. F. Storrs, Manager 
Confederation Life Association of Canada at 
London, England. Mr. Storrs writes, “The after- 
noon I received your letters I sent several to pros- 
pects whom I had been drumming pretty hard 
without result. A reply came from one making 
an appointment. I called and secured his proposal 
for £15,000 ($75,000) at the very first interview.” 


cent 





You can open the way to real business—can create 
a keen realization of the value of adequate insur- 
ance and prepare the way for a personal call to 
close the application by letter. More than 400 
salesmen are using Hull’s sales creating letters 
for life, accident, partnership, automobile and fire 
business. An insurance company official writes 
“Am well pleased with the letters. Shall be able to 
make effective use of them.” You may have details 
of this letter plan on request—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 











WHEN BETTER POLICIES ARE WRITTEN, THE NATIONAL RESERVE LIFE WILL WRITE THEM 





GEO. GODFREY MOORE. President 
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NATIONAL RESERVE 
LIFE INSURANG 





HOME | OFFICE: TOPEKA, KANSAS 








r ATTENTION, LIFE INSURANCE SALESMEN 


Do you want to secure a Manager’s contract for yourself in “THE 
HEART OF AMERICA’’—Kansas, 
Nebraska, Minnesota, Arkansas and Texas? 


TO THE RIGHT MAN 


We will offer splendid first year commissions, very liberal renewals 
and a reasonable amount of money to be deposited in banks to aid 
and assist you in getting started. 


WE WROTE OVER $11,000,000 in KANSAS IN 1o21. 


We offer to the insurance buying public most attractive, easiest 
selling life insurance policies written by any life insurance company— 
both participating and non-participating. 


If you can qualify write or wire the home office for personal interview. 


Oklahoma, Missouri, Iowa, 
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INHERITANCE TAXATION 





New Edition of Gleason and Otis 
Published 


VALUABLE TO LIFE AGENTS 


Book Well Indexed for Ready Reference 
—Includes Text of State Statutes and 
Amendments 

“A Treatise on the Law of Inheritance Taxa- 
tion, with Statutes and Forms”, by Lefayette B. 
Gleason and Alexander Otis, has just been is- 
sued in its third editions by the publishers, 
Mathew Bender and Company. The second 
edition was published in 1919 and since that 
date there have been many important changes 
in the inheritance-tax laws of the Federal and 
State governments. The new 1922 edition is 
the only book on the subject which is up-to-date. 
Since the 1919 edition ten States have enacted 
entirely new statutes and the Iederal act has 
been changed in many important particulars. 

The book is divided into six parts, the first of 
which deals with the tax, the second with the 
transfer, the third with the parties, the fourth 
with the property, the fifth with procedure and 
the sixth with the statutes. Each subject is so 
exhaustively treated that the book has a total 
of over twelve hundred pages. The latter part 
includes the text of the Federal and State 
statutes and amendments which have been en- 
acted since the previous edition, so that the pres- 
ent statute law of every State up to the date of 
publication is included. 

A complete syllabus of each of the six parts, 
a cross index of subjects and an index of the 
cases cited make it possible to easily find de- 
sired information of any nature relative to 
the general subject of inheritance taxation. The 
thoroughness of the indexing greatly enhances 
the value of the book for reference purposes. 

Lafayette B. Gleason and Alexander Otis, 
the joint authors of this work, are both known 
experts on the subject of inheritance taxation. 
Mr. Gleason is attorney for the New York 
State Tax Commission for New York city. Mr. 
Otis is a member of the New York city bar 
and has for many years specialized in cases in- 
volving inheritance tax problems. 

On account of the increasing field for the 
sale of life insurance to cover inheritance tax 
needs, every life insurance agent owes it to him- 
self to keep well informed and up-to-date on 
this subject. The book under review is well 
calculated to fill the needs of such men. Care- 
ful study of its contents will reveal the neces- 
sary amounts and kinds of life insurance neces- 
sary to fill any client’s particular needs. As the 
statutes and important decisions of every State 
are included in the book, it is as useful to a 
resident of any other State as to a resident of 
New York. For this reason life insurance 
agents all over the country who are interested 
in the inheritance tax phases of their business 
will find this book an invaluable aid. 

Inheritance taxation sells at $15 per copy and 
may be purchased through The Spectator Com- 
pany, New York, selling agents. 


+P. 


Federal Inheritance Tax Ruling 

A special ruling was recently made by the 
Commissioner of Internal Revenue, which was 
contained in a letter to Prentice-Hall, Inc., con- 
cerning life insurance where premiums are paid 
by a third person, not a beneficiary. The case 
is thus set forth: 

A wife possessed of property in her own 
right is using a portion of the income she re- 
ceives from such property to pay the premiums 
on life insurance she has taken out on the life 
of her hushand, under which their children are 
the beneficiaries, with the provision that if all 
the children predecease the insured, the proceeds 
of the insurance are to be paid to the wife, if 
living, otherwise to her estate. The insured 
has no rights under the policy, his only rela- 
tion thereto being that of the insured life. As- 
suming the death of the insured during the life 
of the children as beneficiary, under the exist- 
ing law and regulations as noted above, would, 
in your opinion, the government hold that this 
insurance should be included in the gross estate, 
of course taking into consideration the $40,000 
exemption ? 

In response to this question the Commissioner 
of Internal Revenue is quoted as having written 
as follows: 

In the case you mention the insurance on the 
insured’s life is not taxable within the mean- 
ing of the Federal Act, unless it is “taken out” 
by him. Under regulations 63, Article 27 (b), 
insurance is determined to be taken out by the 
decedent in all cases where he pays the pre- 
miums directly or indirectly. Consequently, it 
follows in the instance cited by you, if the funds 
for the payment of the premiums came solely 
from the wife’s own individual resources, to 
which the insured in ne way contributed, none 
of the amount paid over to the beneficiaries un- 
der the policy should be included in the gross 
estate. 





Transactions of the Actuarial Society of 
America 

The Actuarial Society of America has issued 
in book form No. 67 of its Transactions, con- 
stituting Volume XXIII, Part I, covering the 
meeting of May 18 and 19, 1922. These pro- 
ceedings embrace 303 pages and treat numer- 
ous interesting topics, including Mathematical 
Training versus Statistical Fallacies, Life Re- 
insurance, Reinsurance, Expense Investigations, 
The Incidence of Substandard Mortality, Notes 
on the Actuarial Requirements of the Insur- 
ance Act of Canada in respect of Friendly So- 
cieties, The Insurance Company’s Service to 
Employers, Changes in Policy Contracts, Ex- 
perience under Widows’ and Orphans’ Bene- 
fits in Pension Funds, Legal Notes, Book Re- 
views, etc. 

This number of the Transactions of the 
Actuarial Society of America may be procured 
from The Spectator Company at $2 per copy. 


Important—Take Notice 

This is the time of the year when S. O. S. 
calls need to be sent to policyholders to present 
their lapsing insurance. 

Our leaflet, “Important—Take Notice,” gives 
a new angle to the value of insurance, and the 
loss to policyholders that comes from lapsing. 

Send to-day to The Spectator Company for 
sample copy. We believe you will want this 
leaflet to send out with every premium notice 
the remainder of the year. 


20 


SPECTATOR 


LIFE INSURANCE SECTION 


Thursday 


Endowments As Investments 
By Epwarp W. Hittwec 


Assistant Actuary, Northwestern National 


Ordinary and limited payment life insurance 
provides protection and a safe and systematic 
method to acquire an estate, payable in the 
event of the death of the insured. 

Endowment insurance combines protection 
systematic saving, with safe and conservative 
investment. Quoting an old but still potent 
saying, “One does not have to die to beat jt” 

In a number of ways endowment insurance 
is preferable to any other form. To illustrate, 
Jet us take a married man twenty-five years of 
age. The annual premium for a thirty-year 
endowment policy would be slightly higher than 
for a twenty payment life. In the event of 
the death of the insured within thirty years, 
the cost for the protection would have been 
greater than for ordinary or limited payment 
life. But if living at age of fifty-five, the in. 
sured would—in most instances—have passed 
the period when protection was most needed, 
and would receive more money than he had 
deposited during the life of the policy, and if 
all dividends had been left at interest, com. 
pounded annually (this year’s rate being 5 per 
cent), the amount of the face of the policy 
would be largely augmented. The insured 
could then either withdraw and invest the total 
amount or could have it paid in annual in- 
stallments for any number of years, as would 
best suit him. 

A joint twenty-year endowment is a most 





Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new busi- 
ness can secure positions 
with the undersigned 
company on salary, ex- 
pense and commission. 
In writing give full de- 
tails, past history and 
Address, 


reference. 
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under our direct 
general agency 
contract. 
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Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


Ne amt tne 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 





ORGANIZED 1850 
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excellent policy for man and wife to carry. It 
combines protection for both at very low cost, 
should both live until the maturity date of 
the policy. For “equal ages” twenty-five years, 
the total deposits would amount to $1103.60, 
cash at maturity $1000, net cost for twenty 
years’ protection $103.60, or only $2.58 an- 
And the dividends received 
or accumulated would nearly, if not entirely, 
wipe out even that low cost. 

For older men and women, ten, fifteen, or 
twenty-year endowments are desirable. For 
ages 45 to 55, ten-year endowment is preferable. 

Unfortunately, only five men in every one 
hundred make provision for their own care 
and comfort in old age. Endowment insurance 
is practically the only safe and sane plan to 


nually for each. 


assure anyone that he will not become de- 
pendent upon relatives or charity for support 
in old age. A going business or investment to- 
day may, within a decade, become worthless. 
Stocks and bonds are uncertain. [ven gov- 
ernment bonds may be stolen, lost or destroyed, 
and if not registered, would be a total loss. 
But an endowment policy cannot shrink, it 
will be worth par at death or maturity, and, 
based upon past experience and the safeguards 
of law and practice, there is no safer invest- 
ment. 

Every man and woman should invest a reason- 
able portion of their income or total worth in 
endowment insurance. Those who have money 
to invest and who would not be interested in 
paying annual premiums, should buy a single 
premium endowment policy. At age forty-five 
the cost for $10,000 ten-year endowment would 
be $7941.10. At maturity the company would 
pay $10,000, or if preferred, payment would be 
made in annual instalments. If paid in ten 
installments, the insured would receive $11,- 
618.00: or if in fifteen instalments, $12,573.50. 
And in addition the insured would receive an- 
nual dividends for ten years, excess interest 
on dividends left on deposit, and also on in- 
stalments. The dividends and excess interest 
would very materially increase the amount pay- 
able to the insured. 

Don’t overlook endowment insurance when 
soliciting. It will appeal to many who would 
not be interested in ordinary or limited pay- 
ment life—Northweslern National Agent. 


Many Prospects Never Canvassed 

A specialty salesman came into our office 
yesterday to sell us some advertising. He was 
a fine, clean-cut salesman, says a general agent 
of the Northwestern Mutual of Milwaukee, a 
graduate of one of our best universities, mak- 
ing $5000 per year, had a wife and one child. 
He stated that he had never been solicited by 
a life insurance agent for insurance. Can you 
beat it? 

Are you overlooking potential prospects for 
life insurance—men who could actually buy if 
the matter were put up to them? Undoubtedly 
we are all guilty of a similar neglect. Take 
account of stock and see what you are passing 
up. You may be doing someone an equal in- 


justice. 
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One of our agents told this young salesman 
the story of an income policy for his young 


It was exactly what he needed, there- 
fore he bought it. Are you making the income 
eppeal which in most cases is the way the in- 
surance really should be settled ? 


family. 


Too many of us still talk about lump sum in- 
surance instead of going to the trouble of work- 
ing out a practicable program for each client. 
Get your man away from double indemnity or 
some other frill by giving him the real message 








One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $2,700,000. In- 
surance in force $107,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 19 States. For 
territory write today 


AGENCY DEPARTMENT 








PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, III. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in - 
any of the above States. Commu- 
nicate with us. 















of what life insurance means to him if he livés 
to be old, or what it otherwise will do for his 
family monthly. 

There is enough sense, enough sentiment in a 
program of this kind to make a man forget his 
dinner. But say, it takes an enthusiastic artist 
to put it up, or it won’t even seem attractive. 
Are you sold on the income idea? Have you 
made provisions for your own under the op- 
tions? If not, how can you expect others to 
take you seriously? 

Men, it is time to wake up to our full oppor- 
tunities—there is more business for the North- 
western in this State than this organization is 
producing. Let's see more people, tell them the 
story and give them a vision of an income 
policy. It is the best way in the world to double 
the size of the policies you sell—try it. 


Farmers Cuts Out Restrictive 
Clauses 

Cuicaco, ILtt., November 1.—The [armers 
National Life Insurance Company has decided 
to cut all restrictive clauses out of its policies, 
including the clause limiting the liability of 
the company in case the insured engages in 
military or naval service without the consent 
of the company. The company is getting 50,- 
ooo new policy forms lithographed and on the 
front page of these forms appears in promi- 
nent type, “This Policy Is Without Restric- 
tions as to Residence, Travel, Occupation, or 
Military and Naval Service.” The company 
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We are satisfactorily handling 


REINSURANCE 








your papers. 


Head Office, Waterloo, Ontario. 





for a number of American Life Companies. : 
You will appreciate our quick decision and prompt service in your cases, | 


Reinsurance on the yearly Renewable Term plan, or for substandard’ 
risks on the Coinsurance basis. Our decision given by wire on day of receipt of 


THE ONTARIO EQUITABLE LIFE & ACCIDENT. 
INSURANCE COMPANY : 


S. C. Tweed, President, 





has also put in the hands of its agents a new 
child’s policy, making the third child’s policy 
form now issued by the company. This new 
policy will be issued on children, aged six 
months and up, and which insures the bene- 
ficiary also and the policy becomes paid up 
immediately upon the death of the original 
beneficiary. 


Selecting Salesmen 
The Phoenix Mutual Life, of Hartford, has 
recently sent to its managers a primer entitled 
“Selecting the Right Type of Salesman.” This 
!s amplified by means of numerous charts, show- 
ing the failures and successes among agents 





of various ages, those having dependents, he 
bearing of the marital state, schooling, th 
number of years since leaving school, sellig 
experience, membership and officership in of 
ganizations, home investment, number of jf 
vestments, and life insurance carried, in 

spect to the success or failure in the life 
surance business. The purpose of this litth 
publication is to give the company’s manager 
the results of the study of the sales research 
division of the agency department in so pra i: 
cal a form that it will be of immediate sep 
vice in the selection of new representatives 
It makes a very interesting document and one 
which should help managers materially if 
building up successful staffs. ’ 
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AMERICAN 


LIFE. 


“Financial Status Unsurpassed” 


says The Insurance Almanac in its review of 4 
the progress and activities of THE GUARDIAN 


The same thing could be said for the service q 








CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 





Established 1899 





HERBERT M. WOOLLEN 


PRESIDENT 





























which this Company renders to its field force ; 
and policyholders. THE GUARDIAN’S broad, 

progressive program of Agency Co-operation 
and Service to Policyholders is unsurpassed ~ 
by any other company, and equalled by few. — 


If you want to know the whole story of what 1 
this Company is doing for its field force, address: 


GEO. L. HUNT, _ 


T. LOUIS HANSEN, or IT, 
Supt. of Agencies © 


Vice-President 


The Guardian Life Insurance Company 


Established 1860 under the Laws of the State of New York 


Home Office 


50 Union Square, New York 
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' ISSUES INSURANCE CHART 

°& H. Morrill, Jr., Has New Device to Help 
+ Agents 

©) A comprehensive insurance chart for the use 

f agents writing casualty insurance has just 

completed by E. H. Morrill, Jr., manager 

f the brokerage and agency department of the 
accident and liability departments of the A&tna 

e Insurance Company and its affiliated com- 

“yanies. The chart has been carefully prepared 
enable agents to systematically list all the 
Myarious forms of insurance carried by a pros- 
gect and have a ready record of expiration 
“dates. The chart is in duplicate, the original 
feing for the use of the assured while the 
duplicate is retained by the agent. It is simply 
ranged and necessitates only a little work, 
Which is fully paid for when expiration dates 
ome around. 

The chart comes in two forms, the commer- 
| cial or business form and the personal form, 
| and each is arranged in duplicate. After the 
' @riginal form has been filled out it is aanded 

fo the assured as a graphic representation of 
the hazards peculiar to his business. The copy 

i kept by the agent as a complete record of 
| the prospect’s insurance, amount, company and 
P dite of expiration. 
| Mr. Morril’s chart, properly used, should be 
avaluable addition to any agent’s supplies. In 
"its preparation, Mr. Morrill has not lost sight of 
| the value such a record is to the assured and 

an agent should have no difficulty in securing 

"the necessary information. 

The possibilities of loss from fire, tornado, 
water, burglary and other causes to the build- 
iig-and its contents are listed together with the 

"kind of insurance necessary to afford protec- 
- ton against each hazard. There is a column 

te be-filled out by the agent showing what kind 

Of insurance the prospect carries, another the 
F amount, expiration date and name of company 

it which the insurance is written. The last 

(column is reserved for any notation which the 
agent may wish to make. The chart is in line 

with the AEtna’s policy of developing its agents 

p and showing them how best they can serve the 
Interests of their assureds. 


Seeks Co-operation to Lessen Fire and 
x Accident Toll 
A, J. Engelman, an insurance broker, of 119 


Nassau street, yesterday addressed letters 
fo Governor Miller, former Governor Smith, 
Mayor Hylan, Police Commissioner Enright, 
tire Commissioner Drennan, the Building and 
fetienent House Commissioners, Fire Marshal 
; y and State Insurance Commissioner 
‘Stoddard, as well as to the heads of the leading 
: burglary and casualty insurance companies, 
Mm which he advocated that co-operation be 
Mlected between the insurance companies and 
me vatious State and municipal departments 
4 the purpose of lessening fire hazards, re- 


ducing the toll of traffic and industrial acci- 
dents and minimizing losses through hold-ups 
and burglary. 
Bond Course Conducted by Aetna 
Companies 

October 15 marked the completion of a four- 
months’ bond course, conducted as part of a 
well-rounded home office training on casualty 
insurance and bond subjects given by the Agency 
Department of the Attna Affiliated Companies, 
under the direction of Field Supervisor A. R. 
Robertson. This bond course, inaugurated dur- 
ing the summer months of 1921, was so well 
attended that it is expected that henceforth it 
wili be a permanent and important part of the 
JEtna’s educational curriculum. 


J. S. Frelinghuysen Will Join New York 
Pond 
The New York City Pond of the Ancient 
and Honorable Order of the Blue Goose is pre- 
paring for an active winter season. The first 
meeting will be held in New York shortly. 
United States Senator J. S. Frelinghuysen, 
president of the Stuyvesant Insurance Com- 
pany, heads the list of applicants for member- 
ship. Othe prominent applicants include: Rob- 
ert M. Nevins, assistant secretary of the Na- 
tional Union Fire Insurance Company, and 
James W. Townsend, secretary of the Glen 
Cove Mutual Insurance Company. There are 
over sixty applicants in all. 


Accident and Sickness Disability 
The statistical bureau of the Health and Ac- 
Underwriters Conference has prepared 
charts, showing the result of its investigations, 
covering the first six months of 1922. It shows 
that in accident disability the total disability 
averaged 55.4 days per 1000 exposures per 
month in class AA, increasing to 300.5 days of 
disability per 1000 exposures per month in class 
X. By months, the total disability reached its 
highest point in March and its lowest in June. 

As to sickness disability, confining sickness, 
concerning policies with a no exclusion period, 
rose from about 225 days of disability in Jan- 
uary to about 480 days in March, then declining 
to about 200 days in June. Other interesting 
facts are also disclosed by this report. 


cident 


Changes of Interest 
Lyons & Mason, Brooklyn, have been dis- 
continued as Western district agents for Kim- 
ball and Pollock, Inc. 


R. R. Wangeman, Inc., has been discontinued 
as Long Island City agents for Wallace Reid 
& Co., Inc., and George E. Payne & Son have 
been appointed in its place. 


—The insurance committee of the Chamber of Com- 


merce of the United States will meet in New York 
city, November 3. 
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BOOK RULES PROBED 


Commissioner Whitman to Set Date for 
Further Hearing 


Maptson, Wis., November 1.—With the ex- 
ception of evidence that may be offered in re- 
buttal, the insurance companies closed the pres- 
entation of testimony in the hearing regarding 
the Wisconsin Rule Book. Insurance Commis- 
sioner Platt Whitman will announce within a 
few days when the hearing will be resumed. 
At that time the prominent agents, representa- 
tives of commercial bodies, and insured, will 
be called upon to give testimony. 

After a three-day hearing two weeks ago, 
the hearing was again resumed last Wednesday. 
Witnesses called during the week were: Neal 
Bassett, vice-president of the Firemens of New- 
ark; George E. Nichols, manager of the Wis- 
Inspection Bureau; Charles Tuttle, 
Western manager of the North American; 
George Jacobs, secretary of a number of mutual 
insurance companies; R. D. Hobbs, assistant 
manager of the Western Actuarial Bureau. 

Probably the most interesting testimony of 
the week was given by Mr. Bassett. His testi- 
mony brought out the fact that the assured has 
had his right to contract abrogated by the rat- 
ing law and that he is practically compelled to 
accept the policy given him in the event that 
the rules as promulgated are approved by the 
Commissioner. He defended the rules in ques- 
tion, especially the rule which renders a policy 
void if the assured violates the Jaw of the 
State. The line of questioning by Commis- 
sioner Whitman was to bring out the fact that 
insurance companies are insuring against fire 
hazards and violations of the law do not change 
the fire hazard and are of no concern to the 
companies. 


consin 


Pocket Guide to Drafting Fire Insurance 
Policies 


The above named book, by the late Charles 
Edwin Noverre, of London, is now in its third 
edition and has been revised by W. H. J.’ Cox, 
of the Norwich Union Fire Insurance Society. 
This work deals with various features of the 
drafting of fire insurance policies, particularly 
with the wording of same. It contains warn- 
ings against loose or improper uses of words in 
describing property insured, and the _ best 
methods of covering risks. 

It also presents an alphabetical list of words, 
with their suggested abbreviated significations, 
in general use in fire insurance, to which are 
appended the warranties, clauses and explana- 
tory notes applicable thereto. There are also 
included several specimen policy order sheets. 

This little book of 98 pages and inserts can 
be obtained at $2.50 per copy, through The 
Spectator Company, Selling Agents, New York. 


Missouri State Life Writing Group 
Business 


The Missouri State Life of St. Louis, Mo., reports 
that group business written up to October 20 exceeds 
the volume written during the entire month of October, 
1921. 
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JUST PUBLISHED 


AGENTS AND BROKERS! ADD TO YOUR INCOME 
LEARN OF NEW OPPORTUNITIES FROM THE BOOK 


SURETY BONDS 


By EDWARD C. LUNT 


A well known surety official and underwriter of long experience 


THE CHAPTER TITLES EMBRACE 


Preliminary and General Topics Judicial Bonds 
The Underwriting of Fidelity Risks from the Stand- Contract Bonds 
point of the Principal Depository Bonds 


Underwriting of Fidelity Bonds from the Stand- 
point of the Obligee 
Special Classes of Fidelity Bonds 


Fiduciary Bonds 
The Custody of Collateral Security 


Position Fidelity Bonds Prohibition Bonds 

Special Fidelity Bond Topics License and Permit Bonds 

Bankers’ Blanket Bonds Special Classes of Surety Bonds 

Public Official Bonds—General Considerations Automobile=Conversion Bonds 

Public Official Bonds—Certain Important Species A Diffident Word to Home Office Executives 
of the Genus Suggestions to Agents 


TABULAR INDEX—FIRST AID TO AGENTS 


An appendix contains a Tabular Index which is described as “First Aid to Agents,"’ and which, with notes, occupies 12 pages. It lists about all the important kinds 
of bonds that commonly come up in the day’s work, shows the classification of each, lists the page of the General Manual where it is treated and the section of 
this book where it is dealt with, and refers to notes giving general underwriting information about particular bonds. 


Surety Bonds contains 370 pages of information which will be found of great service by surety underwriters, agents and brokers. 


- Price per Copy, $2.50, delivered. Discounts in Quantities 
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TABLE IV.—DEATH RATE 
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American Benefit Society, Boston.......... 1893 8.0) 8.9)10.0|12.9| 9.6| 8.3) 
American Insurance Union, Columbus...... 1894| 6.2) 4.4) 6.4| 5.5, 6.8) 5.8) 
Brotherhood of Amer. Yeomen, Des Moines|1897| 5.9) 5.6 6.0| 6.4) §-3) §-3| 
Catholic Benevolent Legion, Brooklyn,N.Y.|1881 18.0)18.7|19.7|24.9 24.3|28.2| 
Catholic Knights of America, St. Louis,Mo.|1877|19.6|20.4|23.3|25.3/22.6 23.8 
Catholic Order of Foresters, Chicago, Ill. .|t883| 7.0) 7.6, 8.3) 8.1| 8.5, 8.9 
Court of Honor Life Ass’n, Springfield, Ml. -|1895] 5.5| 6.7] 7-3) 7.4| 7.3) 8.1 
Equitable Fraternal Union, Neenah, Wis. ..|1897| 4.0| 3.4! 4.3} 3-9| 5.2| 5-6 
Fraternal Brotherhood, Los Angeles.......|1896| 5.1) 4.6, 5.4| 5.9| 6.7) 6.4 
Fraternal Home Ins. Society, Phila., Pa.¢ .|1885)12.4|11.2|/10.2| 9.5|10.4/13.2 
Free Sons of Israel, New York.......... 1849|18.3|21.5|19.8|22.7|22.1/27.4 
Golden Cross of the World, Knoxville... .|1876|14.0\15.2)15.0|16.4/18.4/18.8 
Knights of Columbus, New Haven, Conn.|1882| 7.4| 6.3) 6.8 7-2 6.9| 7.2 
Knights of Pythias (I. D.), Indianapolis. .|1877|12.1}11.6)12.4/11.1|/11.5|11.0 
Ladies’ Catholic Benevolent Assn., Erie....|1890) 7.4) 7.4) 7.5| 8.1) 8.1| 8.8 
Maccabees, The Detroit..... ea extrs oheteA sess 1884| 6.6] 6.7) 6.5] 7.7| 7.9] 8.5 
Modern Brother. of Amer., Mason City, Ia.|1897| 4.5) 4.4| 5-5] 5-4/ 5.0) 6.3 
Modern Woodmen of America,Rock Island|1883| 4.9| 5.1) 5.6] 5.5| 5-6) 5-7 
National Union Assurance, Toledo, O.....|1881|10.0|/10.5|t1.9|12.1|12.7|13.1 
New England Order of Protection, Boston|1878} 8.9} 8.9} 9.4] 8.9] 9.8) 9.9 
Order of Mutual Protection, Chicago, Ill.}1878}rr.1| 9.7|10.5|10.3|10.7|10.2 
Protected Home Circle, Sharon, Pa...... .|1886 7.0| 7.6) 8.3| 7.9| 9.4) 8.3 
Royal Arcanum, Boston, Mass...........|1877|10.5|10.5)10.8/11.5/12.5|13.5 
Royal Highlanders, Lincoln, Neb..........|1896| 4.9) 3-9) 4-9] 3-9} 5-0) 5-1 
Royal League, Chicago, Ill.............. 1883] 9.7|10.1| 7.6] 7.0] 7.9) 7-7 
Royal Neighbors of America, Rock Island. |1895| 5.2| 5.3| 5.8| 5.2) 5.3| 5.8 
Scottish Clans, Boston, Mass............|1878] 8.7| 8.9|10.01 9.7/11.1| 9.9 
Security Benefit Association, Topeka]... .|1892 9.1 7-9| 9.1| 8.0) 8.9| 8.7 
Western Catholic Union, Quincy, IIl...... 1877|§8.6| 7.0\10.9| 9.8 10.1/10.¢ 
Woodmenof the World, Omaha..... eseae 1891| 7.3| 7.0] 7.5] 7-4!) 7-3) 7-3 
Woodmenof the World, Denver........... 1890 5.0) 5.0} 6.7} 5.2 om #3 
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5|17.2\27.1|28.4/28.9|19.3|28.6 
5) 9-3/19.5|10.6) 6.2\11.5/11.7) 
3} 6.5 6.9) 6.9/11.8| 8.3} 8.0 
:2/32.4/20.7|32.8 37-4|28.8|27.7| 
3|23.4,23-3/23.3 25 .8|22.5)/22.4| 
O}10.3/I1.1}11.1/17.1/80.9/10.9)| 
-3| 9.6] 9.8/11.0/14.4/10.9|11.7 
0} 6.7| 8.0) 9.0 11.3} 8.5} 8.8) 
4} 8.7| 9.1/12.2/15 0/10.5/10.1 
9|19.8/20.0/41.4 18.5|14.2/12.6) 
-1/36.7/35-7|23-2145-0/36.3/37.7 
«2/21.0/22.1|) 7.7|27-7|23.0/23.¢ 
2) 7.0) 7.8|15.6/15.1| 8.5) 6.4 
.8/13.7/14.3/10.8)18.3|/15.6/13.7| 
6\10.1|10.9/13.6/14.0)12.1/15.c) 
1/12.0|12.2/11.0/16.3/14.6|14.4 
9) 9-2/10.0/10.9/14.1/12.3)11.5 
-5| 7-9| 8.3} 8.8)12.9|10.3)} 9.6 
0|17.5|19.9|20.4 23.4|22.0 22.1 
-7|14.2|19.5 21 .3)23-7/ 9.0}10.7| 
-3/16.6/18.7|20.4|17.2|14.7|18.4 
3) 9.5/10.1/11.0/14.5|12.1|10.6) 
-3|16.6/19.7|21.3/24.6/20. oj11.0 
I) §.2| 6.9 6.3\r1.7| 8.1] 8.6 
6)12.7|12.6|14.4|16.4|14.9/13.1 
-9| 6.1] 6.2] 5.9] 9.9| 7.1] 7.6 
3)10.3/1I.6/10.5/20.3|10.4] 9.8 
3| 8.7) 9.3 10.3\14.3) 9.8/10.3 
9| 9.8) 9.7\/10.3/17.1\12.1)/11.1 
-2) 8.0! 8.1) 8.5/15.2) 9.6) 9.6) 
3! 9.2/10.9|£0.2/16.2/11.8|11.3) 
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fraternal orders for many years have not yet been completely solved by 


4 Formerly Knights and Ladies of Security. 


c Formerly Fraternal Mystic Circle. 


and scientific basis. 


Others are gradually working towards that desirable 











all of the societies, although some of them have been placed upon a firm result, anl it is most essential that the remaining orders should make 
TABLE V.—ANNUAL Cost PER $1000 AND AVERAGE AGE OF MEMBERS. 
No of | | | | | 
ORDERS. Assessm’ts| 20 | 25 | 30 35 40 45 50 55 Average 
Called. | | | Age. 
Ameriont Benet Society. 6..cicccevcc ce cccwecsevecece 12 11.52 13.20 15.36 18.24 21.84 Pace fb asaeas. | exeass 49.4 
Americaty Msntatee. OPIN ® <6 <0 svdscecscece ves ceies 12 | 7.80 8.40 9.00 9.72 11.52 14.40 18.00 23.76 43.2 
EM ENE ac aaa s, see pVere sie aio a ors-w Weibiere w © vlae RO Reb eeS 12 13.87 16.01 18.82 22.54 27.54 34.31 43.74 OF .BF § cewnmes 
Brotherhood of American Yeomen ............-+.e05- 12 | 13 99 15 70 17 92 20 85 24 77 30 12 37 50 47 73 40 3 
Catholic Benevolent Lewitt. ...co ccs ccccecsseceeenees 26 6.48 7.44 8.64 10.08 12.00 14.52 17.76 §21.24 50.4 
Calne MES OF AIMOVICR. 6.0 occ ek s ekce wend ee due 12 } 13.56 15.24 17.52 20.40 24 .36 29 .88 aecem L  ceeaes 45.4 
Catholic Mutual Benefit Association..............++6- 12 | 10.80 12.48 14.64 17.40 21.12 25.92 Tee | jcaccac F coco 
CAS OLdGr OF POLESLCIS .o.c2 ccc coc c on esenvecece sd 12 } 13.56 15 24 17 52 20 40 24 36 29 88 ck: 2 ara 42 0 
MIEN fe 2 aoc a sia) cise Goin a oe eee ce sietie was 12 | 15.21 16.97 19.24 22.27 26.33 31.88 39.64 50.55 44.6 
Degree of Honor Protective Assn., St. Paul... ........ 12 13.08 14.88 17.40 20.52 24.72 30.60 38 .64 52.68 42.2 
Penitable Hratertial WiiOi.c.ss.0s-6s 00 osecne cc veeceows 12 13.32 15.48 18.36 22.32 27 .60 35.28 46 .92 150.04 43.9 
MN RINERE LEMUR 6.55 60x c,5 area s 4 oiare wiara: cherie oie Oe ew ak 12 | 13.95 15.60 17.70 20.45 24.20 29.30 36.30 47.00 49.5 
reer EOHGEHG «5161 /arc- 3:6 cide secure o aaieie'e caw ee 12 13.80 15.60 18.00 20.40 24.60 29.40 36 .60 46.20 43.9 
Fraternal Home Ins. MOUIGEGS oii noid csi de cieicte ee cia xisicasic 12 | 15.96 17.88 20.40 23.64 27.84 33.60 41.40 52.32 - 43.3 
Gleaner, Ancient Order Of... 0.<o0.0000ccceseovecsese 4 | 10.92 12.48 14.64 18.40 21.12 26.04 32.64 w36.00 42.5 
Golden Cross of the World, United Order of the ... 12 13.68 15.72 18.36 21.72 25.92 31.92 40.80 53.28 50.5 
Jr. Order U. A. M., National Council, Ben. Deg..... 12 | 16.20 18.00 20 40 24 00 28 20 34 80 43 20 55 80 34.8 
Jr. Order U. A. M., Nat’l Council (Fun. Benefit) ...... 12 | 16. 20 18.00 20 40 24 00 28 20 34 80 43 20 55 80 34 8 
Knights OE COMBINE osc sae sce acine de sees ae waite 12 | 8.88 9.60 10.20 10.80 11.88 13.68 16.92 33.36 33.0 
Knights te GR RIO A Sc oo ghar di cas wie ei tmele tame klee 1l | ?16.80 18.60 21.00 24.00 27.60 33.60 41.40 51.00 45.4 
Ladies Catholic Benevolent Association..............- 12 j 11.28 13.08 15.36 18.36 22.32 Tage) cosece | iaxceos 45.0 
Ladies of the Maccabees... ......ceececccccccceeeecs 12 | h12.36 14.40 16.04 20.64 25.56 32.16 48.76 56.16 | 42.7 
| CULE aaa a Ree ne 3 | i 12 16.92 19.20 22.32 26.88 33.00 41.40 Se.5a fon. cak 
WMOMNCER ENE 5 oa ccc ack crore Soren'ooaease 12 } 12.60 15.00 17.40 21.00 25.80 32.40 41.40 54.60 | 46.4 
Masonic Mutual Life Association 1 12 | 17.16 18.84 21.60 25.08 29.64 36.00 44.64 SO.52 | caseas 
Massachusetts Catholic Order of Foresters..........++++ 12 10.80 12.00 13.20 14.40 15.60 Se ee ey Bree ee | 42.3 
Modern Brotherhood of America. ........seeeeeeeeees 12 | 11.28 12.84 15.00 17.76 21.48 26.52 OM an err | 45.8 
Modern Woodmen of America............eeeeeeeeeees 12 10.20 12.00 13.80 16.20 19.80 24.00 SS:46 FO isscuss | 44.0 
Mystic Workers of the World..........c0cecececeeees 12 15.24 16.92 19.56 22.80 27.24 33.24 Ck ON ee ee | 43.0 
National Union Assurance C.......00.ec cece cece ee enes 12 |} 25.68 28 .32 31.44 35.40 40.44 47.04 Ce Sal ee b sexes 
Neighbors of Woodcraft #........cceesseccccccscece 13 | 6.00 7.20 8.40 | - 9.60 10.80 13.20 eS epee | 46.3 
IE nv ceuctucusvcenen 12 9.60 9.60 10.80 12.00 13.20 15.60 21.60 ee ee 
New England Order of Protection. ........0ecseseeees 12 12.12 13.68 15.84 18.60 22.32 27.24 roi ed eae MEETS 
Order of Mutual Protection......... 00.00 eeeeeeeeees 12 12.48 14.40 16.80 19.68 24.00 29.76 37.44 47.52 | 46.0 
Wier Oh Senta Clanis. . ..c..ccccescvccee be ccieceess 12 12.00 13.20 15.60 18.00 22:80 (IEC eoaesk AP sooo | 35.0 
Holish: National Alliance. ..... .o.ccccccucceacwcaceee® 12 13.20 14.88 17.16 19.92 SiGe» CSc, Pease were 38.3 
Moisi @? Unioniof Aniecioa-.... o.oo occ csesocs cee 12 | 13.20 14.76 17.04 19.80 Sana Pcsss \Piosasseu iP soos | 35.0 
eitineted Home Circle B.............0ccccccecccveces 12 12.60 14.40 16.80 19.80 24.60 30.00 Sac fb vcaes 39 .6 
absaMatoaniint gst a). Sire hy noc aroha ate) 12 | 1092 12 72 15.12 18 36 22 80 28 80 36 96 ye eee 
os Ci ag'cca as os wCons eenax canted 12 | 1200 13.80 16.80 20.40 25.20 32.40 re | 44.4 
SEE a Che ek Gs ee 12 13.08 14.52 16.68 19.56 23.40 28.44 35.28 44.40. | 44.5 
oyal Neighbors of America m........-..ececcsescees 12 10.20 11.40 13.20 15.60 19.20 Faces, © Geuawaay Wl Sanaeas j 41.1 
Security Benefit Association 2...........sssssesseeees 12 13.20 15.00 18.00 21.60 25.80 32.40 40.20 52.20 | 43.0 
Shield "LCT RRS i ee acpi en eC ele 12 11.16 12.84 14.92 18.12 21.96 25.24 , * nee 52.0 
Western nenGhO WIT... ok sos race albareleoace 12 | 13.56 15.24 a — = _ = .36 29.88 Sei  aecccs } 38.3 
‘omen’s Benefit Association e Maccabees........ 12 | 13.80 16.20 -4C 20 .4( .00 29.40 35.40 §42.60 } 40.3 
Women’s Catholic Order of Sedlanes SS ea Cais 2 8 8| 11.23 13.20 15.84 19.08 23.52 29.20 ds ee | 43.0 
WoddneniGingle oo 11 13.80 15.60 17.68 20.88 24.84 30.36 37 .92 w41.64 | 40.4 
Woodmen OL the World, Ommaliands «<i. <- 0:6 ccd serv sisls cielo 12 | 12.48 | 14.52 17.16 20.64 25.08 30.84 38.52 w42.36 | 40.2 
Woodmen of the World (Colorado) 12 { 9.00 9.60 11.40 13.20 16.20 21.00 i Sl Seen 43.3 



































* Rate increases each year. t Age 44. 


month first five years, $0.99 next; $1.14 next; $1.41 next; and at age 55, 
o Levelrate plan. ¢ 
j Rates in effect January 1, 1922. 


inclusive, 


6 Age 2 
disability, bp Age 21. e Age 48. 


m In effect September, 1919. 


capita tax of $1.80 Annually. 


§ Age 54. 


h Schedule 4, includes disability. 





Age 51. 


q Age 49. 
w Rate at 


gq Age 49. 


$2.7 


age 52. 


a Rate at age 60, $63.48. 
8 per month level or option. 
c Twenty-year payment participating rates for endowment at seventy-five. 
n Expense of management provided for by per 


25 


f Plan A, level life. 


1 For Masons only; entering age, 21. 1] 
zFormerly Knights and Ladies of Security. 


(Continued on page 31) 


t Age 39. 


g Net level premium on and after age 55: Scientific rates—e.g., age 35, $0.90 per 
k New Members admitted only from ages 21 to 60, 
6 Whole life and 






THE 


SPECTATOR 








Thursday 





On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial ‘‘rate-book, set of supplies, and a 
God-bless-you.”’ 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on. the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 











How Great Is Your Production? 


Whether it is large or small, it can be in :reased. 


Among your prospects are many who will be turned 
away—rejected as unfit—also many children who are 
too young. 


The Medical Life accepts impaired risks, adopting an 
extremely liberal attitude toward them. ‘The Medical 
Life also writes Child’s Endowment. ‘This eliminates 
all waste in sales efforts for its men. 


Write us, ask us to explain how your production can 
be made a full one hundred per cent efficient—how 
you can cash in on the business you now lose. 


“Life Insurance for Everyone’ 


“ MEDICAL LIFE 


INSURANCE COMPANY OF AMERICA 


WATERLOO :: IOWA 


E. E. BROWN I. G. LONDERGAN 
Agency Supervisor Sec’y & Gen’l Mgr. 














PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
Write today; we may have just what you want 


a 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 











New Disability Clause 


Two years ago this Company devised a Disability 
provision which was far in advance of any that had 
been previously contained in a life insurance policy. 
We now announce a new Disability provision. Its 
features are: 

Immediate beginning of a lifelong monthly income. 

When total and permanent disability has lasted five 
years, the monthly payment will thereafter be in- 
creased 50%. 

When total and permanent disability has lasted ten 
years, the original monthly payment will be increased 
100%. 

Total disability that has lasted three months will be 
assumed to be permanent. 

Waiver of premium, of course, together with full 
annual dividends and a full annual increase in cash 
surrender value. 

As age increases, and the family income dwindles 
through diminishing resources, the disability income 
increases to meet the increased need of income. 


For terms to producing Agents address 


_ The Mutual Life Insurance Co. 


of New York 


34 Nassau Street, New York 
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November 2, 1922 


HEADS AUTOMOBILE MEN 





Ralph Rawlings Succeeds Ralph B. 
Ives 





w. A. CHAPMAN, VICE-PRESIDENT 





Question of Restricted Coverage Main 
Topic Discussed 


Curcaco, ILt., November 1.—Ralph Rawlings, 
manager of the Western departments of the 
Boston and Old Colony insurance companies, 
has been elected president of the Western Auto- 
mobile Underwriters Conference, succeeding 
Ralph B. Ives, Western manager for the A®tna. 
At the annual meeting last Thursday there was 
a large attendance, eighty-one companies re- 
sponding to the roll call, either by representa- 
tive or proxy. 

Retiring President Ives, in his annual speech, 
reviewed the legislative activities of the past 
year, and also mentioned the various changes 
in rates, forms and coverages. He defended the 
policy of the administration and declared the 
restricted theft coverage for which it had stood 
had resulted in a marked improvement in the 
loss ratio. W. P. Robertson, chairman of the 
executive committee, read the report of the 
activities of that body, and Fred J. Sauter, 
chairman of the theft committee, gave a detailed 
account covering the work of that committee. 
This report is to be printed in full and a copy 
sent to each member of the conference and also 
to the various field men. 

There was a lengthy discussion of the ques- 
tion of restricted coverage, which followed a 
debate of the proposition, the day before at the 
meeting of the executive committee. The dis- 
cussion was precipitated by a resolution intro- 
duced by J. D. Vail of the Hartford, providing 
that the restricted theft coverage be made op- 
tional instead of mandatory, except in Okla- 
homa. The resolution was defeated by a close 
vote. The entire matter was then referred to 
the incoming executive committee for further 
consideration, the present rates, rules and forms 
to be in force and effect in the meantime. 

Other officers elected were as follows: Vice- 
President W. A. Chapman, Firemans Fund; 
Treasurer J. F. Stafford, Sun of London; 
executive committee: E. W. Law, Royal; R. 
B, Ives, ZEtna; J. D. Vail, Hartford; W. P. 
Robertson, Alliance; J. R. Wilbur, Continental ; 
F. A. Rye, Commercial Union; C. E. Sheldon, 
American of Newark; F. M. Gund, United 
States Fire; George Tramel, Etna Companies. 
President Rawlings has named the follow- 
ng committees for the coming year: Special 
advisory rates committee: J. D. Vail, Hart- 
lord Fire; H. A. Miller, Alliance; E. G. Whit- 
aker, Queen; J. A. Gallagher, AEtna; F. J. 
Grecr, Boston; H. B. Elmers, American of 
Newark ; W. R. Ruegnitz, Springfield Fire and 
Marine R. A. Buckman, Royal; C. M. Martin- 

dale, Home of New York; L. B. Grossmith, 
St. Paul Fire and Marine; N. B. Nestlerode, 
Liverpool and London and Globe. 

Theft committee: F. J. Sauter, Boston and 
Old Colony; EF. W. Law, Royal; J. M. Thomas, 


THE SPECTATOR 


Fire Association; W. E. Miller, Westchester ; 
Robe Bird, Milwaukee Mechanics. 

Agency and commissions committee: W. E. 
Miller, Westchester; J. C. Harding, Spring- 
field Fire and Marine; F. M. Gund, United 
States Fire. 

Membership committee: J. C. Harding, 
Springfield Fire and Marine; F. A. Rye, Com- 
mercial Union; C. E. Sheldon, American of 
Newark. 


CASUALTY EXECUTIVES 
ADJOURN 





No Agreements Yet Reached on Ques- 
tions Pending 





HAVE BEEN IN ALMOST CONTINUOUS 
SESSION 
Knowledge That Department Is Likely to 
Force Action Keeping Executives to 
Task 

Nearly every important casualty executive 
in the country has been in New York for the 
past week to participate in the secret sessions on 
acquisition cost which have been held almost 
continuously in committee rooms of the Na- 
tional Bureau of Casualty and Surety Under- 
writers. Very little information has leaked out 
regarding the exact nature of the proceedings 
and all that is definitely known is that no agree- 
ments have yet been reached. 

The conference, which consists of the com- 
panies entered to do business in the State of 
New York, was brought about at the sugges- 
tion of “Superintendent of Insurance, Francis 
R. Stoddard, Jr., who has made it plain that 
unless the companies themselves take some ac- 
tion to relieve certain situations existing in the 
conduct of casualty business in this State, he 
will take drastic action himself under the 
powers given him in the new rating law. His 
ability to do so is unquestioned among the 
executives of the casualty companies. 

Several conferences have been held with vari- 
ous agencies, such as brokers’ organization, the 
National Association of Insurance Agents and 
the National Association of Casualty and Surety 
Agents. President James L. Case of the fire 
agents and President Thomas E. Braniff of the 
casualty agents have both been in New York 
looking after the interests of their organiza- 
tions in connection with these meetings. 

Adjournment of the meeting was taken late 
Friday afternoon to enable out-of-town execu- 
tives to spend the week-end at their homes. 
Committee meetings started early this week 
and_ the body met again yesterday 
afternoon. 


general 


TEXAS CASUALTY MEN TO MEET 
Will Get Together at Austin, November 6 

Austin, TEex., November 2.—A convention 
of representatives of insurance and casualty 
companies writing workmen’s compensation 
business, will be held here on November 6, next, 
for the purpose of the adoption of the con- 
stitution and by-laws of the proposed inde- 
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Casualty, Surety, Etc. 


‘READ YOUR POLICY”’ 
WEEK 





New York Agents Sponsor Campaign 
Beginning November 12 





ENDORSED BY SUPERINTENDENT 
F. R. STODDARD, JR. 





Hope Is to Avoid Many Misunderstandings 
As to Nature of Fire Insurance 
Contract 


The New York State Association of Fire In- 
surance Agents is sponsoring a movement to 
get holders of fire insurance policies throughout 
the State to read their policies. This move- 
ment, which has taken the form of a “Read 
Your Policy” week, beginning November 12, 
was suggested at the annual meeting of the 
association at Syracuse last June. The develop- 
ment of the idea has proceeded slowly, several 
luncheons and committee meetings having been 
held to further it. 

Superintendent of Insurance Francis R. Stod- 
dard, Jr., is enthusiastic over the possibilities 
of the idea. He says about it: 

I am very much in favor of a “Read Your 
Policy” campaign. Ordinary business prudence 
demands that a person entering into a contract 
should first read it and understand its pro- 
visions. Everyone reads the ordinary contract 
entered into by him, except what may be to him 
the most important contract of all—a contract 
of insurance. Every day the Complaint Bureau 
of the Insurance Department is in receipt of 
complaints from persons who are in trouble 
because they have not read their policies. To- 
day thousands of persons believe that they are 
covered when really they have not the protec- 
tion which they believe they have and which 
they need. 

The association is arranging for advertising, 
meetings, prize contests and other measures to 
attract public attention. Frank L. Gardner, 
president of the New York Association, be- 
lieves that the campaign should result in a bet- 
ter understanding on the part of all concerned 
and be of considerable benefit to the public. 


a 
pendent, non-partisan rating bureau, announced 
Deputy Insurance Commissioner John M. Scott. 

The constitution and by-laws of this bureau 
was drafted last week at Austin by a commit- 
tee of five leading insurance men and now these 
instruments will be submitted to the conven- 
tion of carriers for adoption. At this eon- 
vention, it is also planned to elect a governing 
board which will have active charge of the ad- 
ministration of the Workmens Compensation 
Insurance Law. When this has been accom- 
plished it is intended to place the bureau in 
immediate operation. 

The personnel of the committee that drafted 
the constitution and by-laws follows: Homer R. 
Mitchell, general manager, Texas Employers 
Insurance Association, Dallas; Ben T. Harri- 
son, manager, casualty department, Tresevant 
& Cochran Agency, Dallas; G. A. Elbow, gen- 
eral agent, Southern Surety Company, San An- 
tonio; Governor W. P. Hobby, attorney, Oil 
Mens Reciprocal, Houston; J. C. Bradley, man- 
ager, Texas National Bureau. 
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THE TEXAS LIFE INSURANCE CO. 
WACO, TEXAS 


JOHN D. MAYFIELD 
President 


I. J. MAYFIELD 
Secretary 


Oldest Legal Reserve Insurance Company 
in Texas 
Writes All Forms of Standard Policies 


i, 


The Republic 
Casualty Company 


232 Fourth Ave. 
PITTSBURGH, PA. 


Writes all lines of Casualty Insurance. 
Fidelity and Surety Bonds 














HOME LIFE INSURANCE COMPANY 


New York 
WM. A. MARSHALL, President 


The 62nd Annual Report Shows: 
Premiums received during the year 1921.............ceee0e $6,990,547 
Payments to Policyholders and their beneficiaries in Death 


Claims, Endowments, Dividends, Etc............cecee0. 4,740,340 
Amount Added to the Insurance Reserve Funds...--........ 2,121,307 
Net et Income from Investment..............2+see0 1,964,050 

($642,638 in excess of the amount required to maintain the 

reserve 
Actual we experience 53.44% of the amount expected. 
RUE MIRIENISE 2 Gin als oN isis o's 6's 016 64195650 6 G00. 5 /n'e oes a ee sie'e $223,116,887 
SEINE cnn oe bisininis 6 biv uiv'vis'n-scwsiso~e pecieeise es 43,222,328 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
256 BROADWAY NEW YORK 


KANSAS’ GREATEST LIFE INSURANCE 
COMPANY 


Invites Inspection—Inquiry of Integrity 


The Farmers & Bankers Life 
Insurance Company 


Home Offices Wichita, Kansas 














WANTED 


Experienced Agency Manager of Ordinary De- 
partment by Southern Life Insurance Company 
that operates in twenty States. 


Address ‘‘Ordinary’ care of THE SPECTATOR, 
P. O. Box 1117, New York. 


WE WANT AGENTS 
to push our five-pointenine policies, 
Excellent Iowa territory and liberal 
é contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY C0. 


A. L. HART, Agency Manager 


Home Office—Register Tribune Bldg.—Des Moines, Iowa 











The Home Life Insurance Company of ‘on 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 





This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President 
Joseph L. Durkin, Secretary 


Pa. pn ge Vice-President 
John J. Gallagher, Treasurer 


Dr. E. Bryan Kyle, Medical Director 
Independence Square 


Philadelphia, Pa. 





Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 


Progressively Successful 


Insurance in Force over $95,000,000 
Assets over 8,000,000 


Operates in Texas only 


























ACACIA MUTUAL LIFE ASSOCIATION 
| THIS DID NOT HAPPEN BY CHANCE 


New Insurance Issued in 1921. . $42,448,000.00 
Gain in Insurance in Force. . ... 30,124,750.00 
Insurance in Force December 31, "1921. . 101,222,295.00 


Assets...... bis lads ilolonce'si als. aw .6j5,055,.0:5/'5\0, 0 00) | GEIR SEO 


Increase ii in Assets Pe RAN iced oR ee 1,518,954.00 
Increase in Reserve... 1,282,156.00 
Increase in Surplus... 225, 575. 00 


UNEXCELLED LIFE. INSURANCE PROTECTION— 

LOWEST NET COST—ABSOLUTE SECURITY—PER- 

FECT SERVICE—SQUARE DEALING—A SATISFIED 
IELD FORCE 


WILLIAM MONTGOMERY 
President 


Homer Building 
Washington, D. C,. 







ILLINOIS LIFE 






| Greatest Illinois Company 

























INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 
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Miscellaneous Insurance 














Automobile, Theft and Life Insurance Decisions 
By Harry B. Brapsury, of the New York Bar 








——————— 


Automobile 

Direct liability of insurer to person in- 
jured; automobile operated by unlicensed 
person; when person injured can recover 
against insurer under Massachusetts 
Statute, even though driver violates the law. 

An automobile liability policy expressly 
exempted the insurer from liability for injury 
or death caused while the automobile was be- 
ing operated by any person in violation of law 
as to age. An accident happened while the 
owner was operating the car, but the owner did 
not have an operator’s license, nor was she 
accompanied by a licensed operator, as was re- 
quired by a statute in Massachusetts, where 
the accident happened. The person injured 
brought suit against the owner, and secured a 
judgment which was not collected. Such in- 
jured person then brought an equity action un- 
der another Massachusetts statute, providing 
that the insurer shall be directly liable to the 
person injured, when such person is unable to 
collect from the owner of the car to the extent 
of the liability specified in the policy. The in- 
surer defended the second action, and contended 
that the plaintiff did not have any greater right 
against it than the insured would have had; 
that the owner of the car could not have re- 
covered under the circumstances and to allow 
such a recovery under the circumstances nar- 
rated would be against public policy. The court, 
however, overruled this contention and ordered 
judgment against the insurance company for 
the amount of the judgment against the in- 
sured, with interest and costs. On the prin- 
cipal point in the case the court said: “We 
are of opinion that it ought not to be held 
that a person who is guilty of the now con- 
sidered violation of the statute is forbidden be- 
cause of public policy to recover under an in- 
surance contract indemnifying against accident. 
So to hold would tend to defeat the object of 
such insurance, and would not tend to increase 
the welfare of the public. The unlawful act of 
Pearlman (the insured) did not constitute a de- 
fense unless it was a direct and proximate 
cause contributing to the injury.” McMahon v. 











Pearlman, Mass. : 136 N.E. 154. 
Automobile Theft 
Equipment; what constitutes; rectifier 


used in charging battery but which was kept 
M garage and was never kept on the car. 
The Old Colony Insurance Company issued 
a policy insuring the owner of an electric auto- 
mobile against loss “upon the body, machinery 
and equipment” of the car, occasioned by fire, 
lightning, theft, robbery or pilferage. The in- 
sured kept the car in a public garage, where 
she also kept a rectifier, consisting of a slate 
switchboard 18 by 30 inches, and 2% inches 
thick, which was supported on an iron pipe, 6 
feet high and 114 inches thick, standing on a 
tectangular base 14 by 16 inches in size. At- 


tached to said slate switchboard were bolt and 
ammeter switches, circuit breaker, regulating 
reactance, controller of metal, and a glass 
rectifier tube. Compensating resistance was 
enclosed in an iron case which set on the floor 
near by. Said rectifier was not attached to the 
automobile at the time it (the rectifier) was 
stolen, but had been operated by the insured in 
charging the battery on the car with electricity 
and was used solely by her, and not for the pur- 
pose of charging any other car. It also ap- 
peared that the rectifier was never carried on 
the car. The court held that the policy cov- 
ered the rectifier, and on this point said: “With 
this rule (that on doubtful points the policy 
must be construed against the insurer) in mind 
we have examined the policy in suit, and. find 
that it provides insurance against loss by theft 
upon the body, machinery, and equipment of 
the automobile. Had it merely provided for in- 
surance against loss by theft of the automobile, 
or any of its parts, it would only be necessary 
for us to determine whether the rectifier in 
question was a part of the automobile, which 
would have been a comparatively easy ques- 
tion. The policy, however, is not so written, 
but first enumerates the body and machinery of 
the automobile, which we know constitutes a 
part thereof, and then includes its equipment, 
by which we must assume something was in- 
tended that did not pertain to either the body 
or machinery. We also observe that the term 
‘equipment’ is not limited or qualified in any 
way, except that it must be of the automobile. 
Had it been equipment attached to the automo- 
bile, or carried therein or thereon, another com- 
paratively easy question would have been pre- 
sented. The policy, however, does not so pro- 


‘ vide, and hence, under the rule stated, we must 


hold that the trial court was justified in holding 
that the rectifier is covered by the policy, if 
the evidence’ shows that it was an equipment 
of the automobile in any reasonable sense.” 
The court then discusses the meaning of the 
word “equipment,” and reaches the conclusion 
that the rectifier was such equipment and was 
covered by the policy. Old Colony Ins. Co. v. 
Kolmer, Ind. App. * 136 NE. 5F. 











Life 

Rescission for fraud; tender of premiums 
paid; how tender made. 

Under a defense of fraud in an action on a 
beneficiary certificate the defendant pleaded that 
it did not know of the false statements in the 
application until after the death of the insured, 
and for that reason it was unable to return the 
premiums and assessments to the insured; that 
no administration had been granted on his 
estate, and there was no personal representa- 
tive to whom the consideration could be ten- 
dered: and that the defendant brought into 
court the dues and assessments for whomso- 
ever might be entitled thereto. The court over- 
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ruled this defense and affirmed a judgment in 
favor of the beneficiary named in the certificate, 
the court saying on this point: , “In this juris- 
diction the rule is well established that where 
an insurer desires to rescind the contract on 
the ground of fraud, it must return, or offer 
to return, the consideration within a reason- 
able time after acquiring knowledge of the 
fraud; but if there be no rescission during the 
life of the insured, then (after his death) the 
insurer must tender the consideration to the 
beneficiary within a reasonable time after 
acquiring knowledge of the fraud, and if the 
beneficiary refuses to accept the consideration, 
the money must be brought into court for the 
use of the beneficiary. Failure to comply with 
this rule amounts to a waiver of the fraud.” 
‘National Council of Knights and Ladies of 
Security v. Walton, Ind. App. ; 
136 N.E. 25. 








Property Insurance 

A new edition of the book entitled “Property 
Insurance,” by S. S. Huebner, Ph. D., has been 
issued. This book brings together in compact 
form the important facts and problems con- 
nected with those forms of insurance which 
indemnify owners against the loss of property. 
It comprises fire and marine, automobile, fidel- 
ity and surety, title, credit and other miscellane- 
ous forms of property insurance. The work 
consists of thirty-two chapters and embraces 
over 600 pages. Twenty-one of these chapters 
relate to fire insurance and describe in detail 
such subjects as the economic functions of fire 
insurance, the policy contract, types of under- 
writers, the risk assumed under the contract, 
coinsurance, reinsurance, policy endorsements, 
the reserve, rates and rating methods and fire 
prevention. Six chapters are devoted to a 
description of the principles and practices of 
marine insurance, and six to automobile insur- 
ance, corporate bonding, title and credit insur- 
ance, and miscellaneous forms of property in- 
surance. There is also a detailed bibliography 
and copies of leading forms and clauses. This 
edition has been thoroughly revised and the 
text greatly enlarged, bringing it up to date. 
Dr. Huebner is professor of insurance and 
commerce at the Wharton School of Finance 
and Commerce, University of Pennsylvania. 

“Property Insurance” sells at $3 per copy and 
may be obtained from The Spectator Com- 
pany, Selling Agents, New York. 


Douglas Industrial Insurance Company 
A company bearing the above title has been 
organized at Gainesville, Fla., to conduct a 
sick benefit business. Its authorized capital 
is $10,000, of which at this time it is stated 
that $3360 has been subscribed, and $275 paid 
in. It is expected that the company will be- 
gin business in February, 1923. Geo. W. 
Hawkins is its president. 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


ee 


JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303, 165 Broadway, New York City 


Expert Advice on Domestic, Tropical 
Semi-Tropical Business ° =e 

















Prominent Agents and Brokers 











LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 


American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 


British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 
Fidelity-Phenix 


Insurance Underwriters BROKERS’ LINES SOLICITED 


MAJESTIC BLDG., DENVER, COL. Cable Address: Gertract, New York 
FRANK J. HAIGHT GEORGE B. BUCK 
CONSULTING 
| ACTUARY 
ACTUARY i Specializing in Employees’ 
nsciinees Gite. Indianapolis, Ind. Benefit and Pension Funds 
Hubbell Building Des Moines, Iowa 256 BROADWAY NEW YORK 

















J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 

insurance or consolidation of either Legal Reserve, Mutual 

Assessment or Fraternal Life Companies, Associations or 

Orders. 7 z 

Temporary money advanced on strictly private 
arrangements. 

All communcations held personal and confidential. 

Address J. L. MITCHELL, 604 Masorifé Temple, Chicago, Ill. 


JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 




















Actuarial 


JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 














FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 
35 Nassau Street New York 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Specializing in Casualty Insurance 
and Workmen’s Compensation 


35 NASSAU STREET NEW YORK 
Telephone, Rector 8482 


T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 

















A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 








MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Blidg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 








FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building 
Telephone Walnut 3761 


Des Moines, lowa 








WOODWARD & FONDILLER 


Joseph H. Woodward, F. A. S. 
Richard Fondiller, 
Member of the New York Bar 


CONSULTING ACTUARIES 


Examinations and Audits in all Branches of Insurance 


43 Cedar Street, New York 








A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service”’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 




















— 
DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 








W. H. GOULD 
ACTUARY & EXAMINER 


SYSTEM REVISION 
75 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 
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T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA, 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Acceuatants 


THE BOURSE PHILADELPHIA 








ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 








SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCELAWYER 


502 Forsyth Bldg. ATLANTA, GA. 








L.A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South LaSalle{St., Chicago 


Successors to 








Marcus Gunn, Consulting Actuary 
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Insurance Examiners and Adjusters 





—— 





Tel. John 1114-5 
CASUALTY ADJUSTMENT BUREAU 
90 William Street New York City 
Thos. Galbo, Genl. Mgr. 
RELIABLE — INVESTIGATIONS AND ADJUST- 
MENTS BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on a performances—Weshow 
results. Send for booklet of references. Liability, Com- 


nsation, Auto, Fire and Theft, Collision, Proj 
amage, Admiralty, Subrogations, Personal Accident, 


— 


Burglary, Plate Glass. 
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Insurance Attorney 








——_— 
| Tel. Rittenhouse 2289-90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadelphia 
Frank R. Ambler, Gen. Mgr. 


Experienced Investigators and Adjusters—Lia- 
bility, Property Damage, Collision, Auto, Fire, 
and Theft, Burglary, Plate Glass, Compensation. 
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Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
of the highest type, because of thorough 
familiarity with Insurance Department 
and supervising boards’ requirements. 
Reinsurance and Cancellation schedules 
prepared promptly and accurately. Rates 
reasonable. Results most satisfactory. 


Phone: ASHLAND 7358 
153 Fifth Ave., New York City 
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UNIVERSAL LIFE CONTEST 
Hoo-doo Chasers Started on Friday, the 
Thirteenth 

Friday, October thirteenth was the date se- 
lected by the Universal Life Insurance Com- 
pany, of Dubuque, Iowa, to start a hoo-doo 
chasers’ contest. Most people would call that 
date a very undesirable one to start anything 
and perhaps it would if it were anything else 
than chasing hoo-doos. The officers of the com- 
pany, however, believe that hoo-doos will be 
particularly in evidence on a day of that sort, 
for which reason the pickings should be geod. 

The winner of this remarkable contest will 
be the first man to turn in $13,000 of new 
business. ————_—— 

To Improve Frame Construction 

Inasmuch as wooden construction largely 
predominates among the buildings in the United, 
States, any improvement calculated to reduce 
the fire hazards in such buildings is worthy of 
support. The National Lumber Manufacturers 
Association is preparing to issue information, 
derived from scientific research, pointing to the 
safest methods of construction; and it is stated 
that the fire hazard of a frame house of up- 
to-date construction has been reduced 50 per 
cent, Notwithstanding this, the majority of 
lrame houses are erected without regard to re- 
cent developments, and in the same unscien- 
tif, uneconomical and improvident way that 
they were generations ago. By giving publicity 
0 a series of articles or bulletins under the 
general title of “Lumber And Its Utilization” 


the association aims to do what it can to im- 


Prove future 
methods, 


frame construction building 


E. D. DUFFIELD HONORED 





Frank Presbrey Entertains Represen- 
tative Business Men at Union 
League Club 





JOB HEDGES AND SEN. EDGE SPEAK 





President Duffield’s Goal for Prudential 
Is to Give Policyholders and Country 
the Best Service Possible 


Frank Presbrey, the well-known author, 
publisher and advertising expert, who is also a 
director of several banks and insurance com- 
panies, gave a dinner at the Union League Club, 
New York, on October 26, ini honor of Edward 
D. Duffield, the newly elected president of the 
Prudential Insurance Company of America, of 
Newark. 

Included among the company were the fol- 
lowing: William Crittenden Adams; James 
S. Alexander, president National Bank of Com- 
merce; J. Sinclair Armstrong; Albert B. Ash- 
ford, real estate; Chellis A. Austin; M. J. Aver- 
beck, chairman of the board of directors Na- 
tional Liberty Insurance Company; Clarence 
Axman, of the Eastern Underwriter; Stephen 
Baker, president Bank of The Manhattan 
Company; Howard Bayne, vice-president Co- 
lumbia Trust Company; Chester A. Braman; 
Pierre F. Cook, counsellor; George W. Davi- 
son, lawyer; Joseph P. Day, real estate; Henry 
G. Duffield and Rev. Howard Duffield, brothers 
of the guest of honor; Hon. Walter E. Edge, 
U. S. Senator for New Jersey; Frederick H. 
I’cker, vice-president Metropolitan Life; How- 
ard Elliott, chairman New York, New Haven 
& Hartford and Northern Pacific Railroads; 
Wilson Farrand, educator; Milton W. Harri- 
son; Joshua A. Hatfield, vice-president Amer- 
ican Bridge Company; Job E. Hedges, general 
counsel Association of Life Insurance Presi- 
dents; John W. Herbert; Charles D. Hillis, 
Employers Liability Assurance Corporation; 
William B. Joyce, chairman National Surety 
Company; Bryan L. Kennelly, real estate; 
Darwin P. Kingsley, president New York Life 
Insurance Company; Ivy L. Lee, of the Penn- 
sylvania Railroad; V. A. Lersner, controller 
Williamsburgh Savings Bank; L. A. Mack, of 
the Weekly Underwriter; John Angus McKay; 
George McNeir, vice-president Bank of The 
Manhattan Company; Frank A. Munsey, New 
York Herald; Lewis E. Pierson, president 
Irving National Bank and president The Mer- 

chants Association; John W. Platten; R. W. 
Poor, president Garfield National Bank; Charles 
Presbrey; Seward Prosser, president Bankers 
Trust Company; John J. Pulleyn, president In- 
dustrial Savings Bank; Edwin S. Schenck, 
vice-president Chemical National Bank; Wil- 
liam A. Simonson; Arthur L. J. Smith, Tue 
Spectator; E. A. St. John, president National 





Surety Company; Charles D. Spalding; Henry 

L. Stoddard, Mail and Express; Franklin A. 
Taylor; S. Davies Warfield, president National 
Association of Railroad Securities; Thomas J. 
Watson; Albert H. Wiggin, chairman of board 
Chase National Bank; William R. Wilder. 

After an excellent menu had been enjoyed, 
and when coffee had been served, Frank Pres- 
brey, who acted as chairman, in a graceful 
introductory speech, presented Edward D. Duf- 
field, the new president of the Prudential In- 
surance Company. The latter, in responding, 
thanked Mr. Presbrey and those present for 
the tribute paid to him. He facetiously re- 
ferred to some of his early struggles and activi- 
ties, and closed his remarks with a heartfelt ex- 
pression of his appreciation of the great re- 
sponsibilities he had assumed in becoming the 
executive head of a great insurance institution, 
listing more than 20,000,000 persons among its 
policyholders. President Duffield stated that it 
is not his intention to make any startling in- 
noevations in the business, and that mere ex- 
pansion in the direction of increasing premiums 
and adding new business will not he the goal of 
the company. Its essential aim will be to give 
its policyholders and the country the best ser- 
vice possible and to provide sound life insur- 
ance for its many millions of policyholders. 

Job E. Hedges, widely known as a humor- 
ous orator, and who is counsel for the Asso- 
ciation of Life Insurance Presidents, was next 
called on to speak. He, like Chairman Pres- 
brey, referred to early associations with Presi- 
dent Duffield, and made many witty remarks 
which brought out frequent applause from his 
hearers. In the course of his speech Mr. Hedges 
referred to the democratic character of Mr. 
Duffield, whom he characterized as “a regular 
man,” contrasting this trait of his character 
with the autocratic manners followed by some 
who are placed in high offices. Mr. Duffield, 
he assured his audience, can be depended upon 
to serve the best interests of the company’s 
agents and policyholders. 

Senator Walter E. Edge, after a fitting 
tribute to Mr. Duffield, assured the representa- 
tive body of business men present that, as a 
United States Senator, he believes in looking out 
for the interests of the nation; and as the 
people are dependent upon business for their 
success and that of the country, he is not one 
of those politicians who would assail business 
in the hope of winning the plaudits of the 
multitude. 

After Senator Edge closed his remarks, Mr. 
Presbrey bade his guests a cordial good night. 


James H. Harrop, manager of the Equitable 
Life of New York at Helena, Mont., has been 
transferred to Salt Lake City in consequence 
of the consolidation of the agencies of Utah, 
Idaho and Montana with Salt Lake City as the 
headquarters. 





‘very effort to place themselves upon a permanent footing, if they are 
‘0 furnish reliable protection in the years to come. 

a As strongly indicating that the fraternal and assessment systems of 
| life insurance have not been supplying the public with what it wants 
and expects, it is interesting to compare the proportions of life insurance 
“ritten by and on the books of the old-line companies with similar items 
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relating to the fraternal and assessment associations in the year end ng 
December 31, 1921, and in IgII. 
carried about sixty-five per cent of the insurance in force, while now 
the proportion is eighty-cne per cent, the ratios of fraternal and assess- 
ment insurance on the same dates having been around thirty-five per cent 
and nineteen per cent, respectively. 


The old-line companies ten years ago 
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NOW READY—EDITION OF 1922-1923 


Life Insurance Law Chart 


The Life Insurance Law Chart shows in complete and comprehensive 
form the requirements as to taxation, agents, policy forms, examinations, 
valuations and publications in each State and Territory, and in Canada, 
under the following column headings: 


CONTENTS 
Company License Surplus Distribution Periods 
Annual Fees Total other fees Anti-Discrimination 
Expiration Company License Statements, Final Date for Filing 
Fees for Agents’ License and Date Annual 


ws Local, General Tax 
oan { or Special Legal Publications a “ ~ 


Resident Agents’ Law State Tax and Final Date for Pay- 


Reciprocal Law ; § Premium 
Attorney for Service ment ) Any Other 
“tee When 5 
ry E t Local Taxation 
ompany ixamina' ions { Fee Regulations Governing Advertise- 


: .- Jf Basis 
Valuation of Policies ments 
: Fee Bond to State, Agent or Company 
Non-forfeiture Warranty Declined 
Policy Form or Provisions Miscellaneous Provisions 

The Life Insurance Law Chart is compiled for THE SPECTATOR 
COMPANY by Mr. A. R. Fullerton, an expert insurance man, whose 
duties for many years have been to keep the large life insurance com- 
pany with which he is connected informed upon every phase of the 
legal requirements throughout the country, in which capacity he has 
become an expert, and consequently this publication is absolutely au- 
thentic. It is valuable as a checking list, in order to avoid penalties for 
non-compliance with law. 

It is printed on excellent ledger paper, is twenty-one inches wide, 
with a proportionate depth or length, and is brass tipped at top and 
bottom, so that it may be hung in a convenient and conspicuous place 
for ready reference. 

Inasmuch as many of the requirements are common to LIFE, CAS- 
UALTY, AND SURETY COMPANIES, the latter class will also be able 


to make use of it. 
PRICE $4.00 
Liberal discounts in quantities 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 




















THIRTY-FOURTH ANNUAL EDITION 
1922 
COMPENDIUM 


Official Life Insurance Reports 


AN ANALYSIS OF ANNUAL STATEMENTS 
FOR THE INFORMATION OF 
POLICYHOLDERS IN LIFE INSURANCE COMPANIES 


THE ONLY PUBLICATION GIVING COMPLETE STATISTICS 
OF EVERY AMERICAN LIFE COMPANY 


This extended series of tables shows the business and financial 
standing of the companies in the United States, and is made up 
from the official reports as of January 1, 1922. 

Separate tabulations are made covering industrial insurance, 
group insurance, business since organization, business arranged 
by states, bonds and mortgages. There is also a special section 
covering ratios of principal items in the statements indis- 
pensable to agents. 

THIS WORK IS A COMPLETE POCKET COMPEN- 
DIUM OF THE VARIOUS STATE DEPARTMENT RE- 
PORTS. 

The purpose of these exhibits is to place in the hands of 
policyholders a mass of desirable information compiled from the 
reports of the Insurance Departments. Departmental reports 
are not accessible to the average policyholder, and competing 
agents not infrequently so distort official figures as to deceive 
or mislead insurers. The demand for statistics of this kind 
emanating from a totally impartial source is satisfied by this 
publication. The exhibits present simply the official figures 
as contained in the New York and other Department reports 
with appropriate deductions. 

Single Copies, in flexible binding,....... $5.00 
od oo eee ere erm 
Orders for Single Copies must be Prepaid 
THE SPECTATOR COMPANY 
NEW YORK CHICAGO 
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PAN-AMERICAN 


LIFE INSURANCE COMPANY 
New Orleans, U. S. A. 


CRAWFORD H. ELLIS, President 





Net Admitted Assets, December 31, 


ERE See eee. $10,007,098.20 
New Insurance Paid for 1921. ..... 20,444,282.00 
Paid for Insurance in Force Decem= 

Is IS 6 aks avers een nk 87,648,741.00 








The Pan-American writes a complete line of Acci- 
dent and Health policies which are modern and up- 
to-date in every respect. Our Substandard Depart. 
ment has broadened our already excellent service to 
our agency organization. We wish toestablish ten new 
general agencies. If you are interested write to us, 


Address: E. G. SIMMONS, Vice-President and 
General Manager, New Orleans, U. S. A. 














Organized 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
OLDEST LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00, and Industrial Policies from 
$12.50 to $1,000.00 


Condition on December 31, 1921 


Ce Pee Pee ee et ee $28,308,449.13 
ee ee 25,109,146.04 
Capital and Surplus. ..... 0600000 3,199,303.09 
Insurance in Force............... 214,188,461 00 


Payments to Policyholders........ 1,897,435.45 
Total Payments to Policyholders since 
ee re $27,720,705.42 


JOHN G. WALKER, President 








THE 
CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


HARTFORD 


The}First Life Insurance 
Company chartered by the State 
of 


CONNECTICUT 
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Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEA 


RS. Never was there so much money in 








circulation. 
FARMER, the merchant, the manufacturer need and are 
buying more insurance. 
SOME CHOICE TERRITORY in Texas and Arkansas for 
Field Supervisors who can produce business and instruct Agents. 
Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, © SHREVEPORT, LA. 


MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 


and influential business men in Kansas City. 


THE MANAGEMENT. 


Practical insurance men of long experience 
and conspicuous success. 


MISSOURI, KANSAS, 
COLORADO, TEXAS. 
in the country to-day. 


THE TERRITORY. OKLAHOMA, 


The best territory 


DANIEL BOONE, President 


DANIEL BOONE, Jr., Secretary 

















GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
Two good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 





RESTRICTIONLESS!! 


The Farmers National Life is getting from the lithographers 
new policy forms on the front page of which appears in promi- 
nent type, THIS POLICY IS WITHOUT RESTRICTIONS 
AS TO RESIDENCE, TRAVEL, OCCUPATION, OR MILI- 
TARY AND NAVAL SERVICE. The new Child’s Policy of 
the F. N. L. is issued at six months up and becomes a paid up 
policy on the death of the beneficiary. Of course the F. N. L. 
writes the accidental death benefit and income total disability. 
Best territory open in Ohio, Indiana, Illinois, Missouri and 
Iowa. 


FARMERS NATIONAL LIFE INS. CO. 
F. N. L. Building 3401 Michigan Ave. Chicago, lIilinoig 

















SUCCESS IN LIFE INSURANCE 


comes to the Agent armed with perseverance and equipped with low’rate, profit bearing, protective 


cies. . f 
The Great-West Life is the most successful Insurance}Companytin}Canadajsimplyf{because its effi- 
cient and economical management, high interest earningsJand low death rate enable it to offer sound 
and attractive policies wherewith to equip its{Agents. Lialle : ore 

We have attractive agency propositions in various territories. If interested write— 

THE GREAT-WEST LIFE ASSURANCE COMPANY 


Head Office 


WINNIPEG CANADA 


NEW and up to date policy 
contracts. REAL SERVICE 
toPolicy holdersand Agents. 
NOT SO BIG to lose sight of 
individual Agents, and big 
nsura C ones . to = its Sees 

pan an olicyholders satisfac=- 

urance Lom VA torily. SOME GOOD terri- 

tory in IOWA and SOUTH 

DAKOTA open for Agents. 
JAS. H. JAMISON, Pres’t 






a —) 


DES MOINES, IOWA 








EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
Illinois and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 











1857 1922 


Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 











C. E. Clarke, President J. R. Anthony, Jr., Secretary 


CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: St. James Building, Jacksonville, Fle. 
Accident and Health Insurance 


Commercial and Industrial 








Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 
Address L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 











AGENCY MANAGER WANTED 


A Middle Western life insurance company is desir- 
ous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract will be given the right man. 


Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 ‘City Hall Station, New York 








GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, West Virginia 


Are you seeking an agency in the States of West Virginia, 
Ohio, Kentucky, Tennessee, Virginia, North Carolina, South 
Carolina, and Georgia? 


Address 


ERNEST C. MILAIR, 
Vice-President and Secretary 
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FIRE AUTOMOBILE MARINE 


mt HAMPTON ROADS 


FIRE 4” MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office For Agency Connection 


HAROLD KNOX 
Secretary 


JAMES A. BLAINEY 
Vice-Pres. and Gen. Mgr. 


HENRY G. BARBEE 
President 











ene Fea OF C. & E. LAYTON. 


‘ The undersigned are sole agents in the United States for the old established 
peers reer yd Eo & 5 agg & roger —- of London, England, whose 5 se list of 
on fire, life, marine and other branches of i 
valuable and standard treatises on these subjects. a 
SEND TEN CBNT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 
__135 WILLIAM STREET. NEW YORK 
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“GRAND RAPIDS LABEL CO. 


|.GRAND RAPIDS, BELS 


FOR FOLDER 
SHOWING CLABORATE DISPLAY 





WANTED 


Managers for}These Important Districts 
KANSAS, EASTERN MISSOURI 


Guaranteed low cost policies. As good as we can make them. 


Any one of the above is an absolutely first class opportunity. Ii 
your record is clean and you can furnish evidence of oni Ability as a 
Personal Producer, your application will be considered. 


Address S. W. GOSS, Vice=President 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 


The Rookery, Chicago 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 





Largest Fraternal Benefit Society of Women in the World 


A “‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 250,000 

The Reserve Fund is over $15,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 


Cares for its Needy Sick 
Its Reviews are Social and Welfare Centers 
Write for information to 
Miss Frances D. Partridge 
Supreme Record Keeper 
Pert Huron, Michigan 


Miss Bina M. West 
Supreme Commander 
: Port Huron, Michigan 


ceca aia . 


** Life Insurance and 


—How To Sell It” 


ERE’S A BOOK “chock full” of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 


they do it. Get this book of good things. 


ABSORBING AND INTERESTING 
$1.00 postpaid 


el 


The Insurance Field Co. 


Incorporated 
Box 617 Louisville, Ky. 


ee 











AGENTS KEY 
FIRE INSURANCE 


By Robert P. Barbour 


THIRD EDITION JUST ISSUED 
THOROUGHLY REVISED—GREATLY EN= 
LARGED 


This valuable work contains a wealth of informa- | 
tion for the agent. 

A new man entering the business can gain from it 
sufficient instruction to enable him to conduct his 
business intelligently, while the veteran can glean — 
from its pages much to aid him in his work. 


THE AGENTS KEY TO FIRE INSURANCE 
contains 456 pages, and is handsomely boundj 


Write for circular showing new information given in this new edition. 


PRICE, $3.50 E 


THE SPECTATOR COMPANY 4 


CHICAGO NEW YORK } 


AMEN LRT IPE LAER D TS ERE FOI PEE NET LEE SIEGE SET AT 


y 


We have on hand a limited number of copies of the old 1920 edition of — 
The Agent’s Key to Fire Insurance, for sale at $2.50. Order promptly 90 





that you can benefit by this Special Offer, good for a few days only. 
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THE LEADING FIRE COMPANY 


INSURANCE 
COMPANY 
LIMITED 











Ie deity and (asualty (Oipany of \ewYork 


—1876— ROBERT J. HILLAS, Pres. —1922— 


Total Assets - - Over Twenty-seven Million Dollars 
Total Reserves - - Over Twenty Million Dollars 
Surplus to Policy Holders - Over Seven Million Dollars 
Losses paid to June 30, 1922 Over Ninety Million Dollars 





ieeeerennecnnencmmeme 
CasuaLty LINES Surety Lines 


ACCIDENT FIDELITY 
HEALTH COURT 
uiasiity |Casualty Insurance| ¢ox‘®act 
COMPENSATION FIDUCIARY 
AUTOMOBILE DEPOSITORY 
and 
BURGLARY OFFICIAL 
ROBBERY CUSTOMS 
PLATE GLASS Surety Bonds REVENUE 
ELEVATOR LICENSE 
BOILER FRANCHISE 
ENGINE EXCISE 
FLY-WHEEL MISCELLANEOUS 




















“INSURANCE THAT INSURES’’ 














TANVAED ASSETS OVER 


ISO}. 310. O10 0 OO 


CGuaran Ae i; ital 
Ben Lath 
Peverciiter 


* 


te @hiitelatel 


PURE LIFE 
INSURANCE 
PROTECTION 


ATTRACTIVE 
_NTRAGTS fer 
“N OF ABILITY ; 











INTER-OCEAN CASUALTY COMPANY 


FounpDED 1903 
CINCINNATI, OHIO 


Premium Income, 1921 $954,210.74 
2 166,315.67 


Increase Over 1920 »315. 
422,565.20 


44,377.96 
307,908.69 


Admitted Assets, December 31, 1921 
Increase Over 1920 
Capital and Surplus, December 31, 1921 


Above figures verified by examination of the Insurance Departments of 
Indiana and Ohio under auspices of Examination Committee of the National 
Convention of Insurance Commissioners. 

Health and Accident Insurance only 





Write Home Office for Desirable Territory 
J. W. SCHERR, President W. G. ALPAUGH, Secretary 











$10,000.00 with $200.00 per Month 


Costs $80.00 a Year 


W 7a Sc . Pays you as long as totally disabled whether 
¥ ay from sickness or accident. 
\ oN Y Membership 150,000 Claims Paid $5,000,000.00 
Unusual Agency Opportunities at present in Central 
States 





Our Leading Salesman in 1921 made over $15,000.00 


Business Men’s Assurance Company 
W. T. GRANT, President KANSAS CITY, MO. 








FIDELITY GUARANTEE 
By F. D. McMillan 


An English work describing the conduct of the busi- 
ness of fidelity insurance, comprising parts devoted to 
COMMERCIAL GUARANTEES; 
GOVERNMENT AND HIGH COURT BONDS; 

C. I. lk. EXAMINATION PAPERS. 

Contains 242 pages, in buckram binding. 
PRICE, $6.00 


THE SPECTATOR COMPANY 
Sole Selling Agents 


CHICAGO NEW YORK 











American National Assurance Co. 


3719 Washington Avenue 
ST. LOUIS, MO. 


If you are big enough to handle a General Agency and can show 
a clear record, you are the man we are looking for. Wehave 
several openings for General Agents in Missouri, Illinois, 
Kansas, Ohio, Texas and Oklahoma. Contracts direct with 
the company. 


Write: Frank W. Engel, Agency Manager. 


THE COLONIAL LIFE 


INSURANCE COMPANY OF AMERICA 


welcomes men with a good past who 
seek a better future 











Ideal contracts in a square=deal company 


E. J. HEPPENHEIMER, President 
GEO. T. SMITH, Vice-President DUNBAR JOHNSTON, Secretary 
CHAS. F. NETTLESHIP, 2nd Vice-Pres. S. R. DROWN, Supervisor of Agencies 


HOME OFFICE, JERSEY CITY, NEW JERSEY 





Ie SPECTATOR 








EQ 
O 
U 
T 
A 
B 
L 
E 


SOME EQUITABLE FACTS 


The Equitable has faithfully served the public for over sixty-two years. 

It is one of the largest and strongest financial organizations in the world. 

It is a great human welfare institution with a membership of nearly a million 
thrifty, far-sighted persons banded together for mutual protection, whose 
combined insurance aggregates $2,817,970,732. 

Its assets are safely and profitably invested, and its large Surplus Reserves 
guarantee its stability regardless of financial conditions. 

It paid to Policyholders and Beneficiairies $83,678,764 in 1921. Its Total 
Payments to Policyholders and beneficiairies since organization total 
$1,458,653,991. 

In 1921 it paid 8,919 Domestic Death claims. Of these, 8,804 (or 98.7%) 
were paid within one day after receipt of due proof of death. 

Its Mortality Rate for the year 1921 was the lowest in the history of the 
Society. 

Its Refunds (Dividends) to Policyholdersin 1921 were $18,745,639, and it has 
set aside $26,148,772 to pay the Refunds due in 1922. 

It was the first company to make policies incontestable after one year. 


It was the first company to demonstrate that a policy could be paid as promptly 
as a bank draft. 

It was the first company to insure large numbers of employes in a body on 
the Group Insurance plan, with scientific medical inspection substituted for 
personal medical examination. 

It has devised the Home Purchase Plan of insurance whereby a man of moder- 
ate means can own his own home and pay for it conveniently whether he lives 
or dies. 

It has developed a programme for the education and training of its agents in 
the principles of life insurance and in modern salesmanship. 

It maintains at its Home Office an Inheritance Tax and Business Insurance 
Bureau for the benefit of the insuring public. 


Its policies are liberal, clear and comprehensive, readily adaptable to the 
diversified needs of the insuring public. 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES 
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